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: The Compass always 

| points North ... and the 
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| Title Insurance 
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% Title Insurance Since 1876... Assets In Excess Of $9,500,000 
oer a A 
C OMMON WEALTH /LAND 


*'/? Company 


Main Office: 1510 Walnut Street, Philadelphia 2 . . . Telephone: WAlInut 3-0400 


JOHN B. WALTZ LAWRENCE R. ZERFING 
President - Executive Vice President 








WILLIAM M. WEST 
Chairman of the Board 
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) SOUTH SPRING STREET, Lo 


TITLE INSURANCE 
A Ads AND 
TRUST. COMPANY 


S ANGELES % 





A few reasons why a T.I. policy is California’s best 
safeguard for buyers and lenders... 


@ a sound, conservative management. 

m assets of over $75,000,000. 

w complete land records. 

w America’s largest staff of title specialists. 
w over 66 years of experience. 

When you need fast, dependable title service, insist on a 


policy issued by Title Insurance and Trust Company... 
offering complete statewide title service with just one local call. 


**Since 1893” 





Title Insurance and 
Trust Company 


HOME OFFICE AND INTER-COUNTY SERVICE 
433 SOUTH SPRING STREET, LOS ANGELES S4 
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mortgage investors 
depend on 
American Title 
for protection and service. 


The continued growth of American Title 
is being made. possible by strong, 

sound management and the 

confidence of the people it serves. 

Now expanded to 37 States, 

the District of Columbia, Puerto 

Rico and the Virgin Islands. 


OUR 24th YEAR 
HOME OFFICE 

ee) ; MIAMI 
DA INSURANCE COMPANY ~ FLORIDA 


CAPITAL, SURPLUS AND TITLE RESERVES 
IN EXCESS OF FIVE MILLION DOLLARS 


Licensed to write Title Insurance in Alabama, Arizona, Arkansas, Colorado, Connecticut, Delaware, Florida, Georgia, Illinois, Indiana, Kansas, Kentucky, Louisiana, 


Maryland, Michigan, Minnesota, Mississippi, Missouri, Montana, Nebraska, Nevada, New Jersey, New Mexico, New York, North Carolina, North Dakota, Ohio, 
Oklahoma, South Carolina, South Dakota, Tennessee, Texas, Utah, Virginia, West Virginia, Wisconsin, Wyoming, District of Columbia, Puerto Rico and Virgin Islands 
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MBA CALENDAR 


1960 


December 4-10, Case-Study Semi- 
nar on Income Property Financing, 
Michigan State University, East Lan- 
sing, Michigan 


1961 
February 20-21, Midwestern Mort- 


gage Conference, Conrad Hilton Ho- 
tel, Chicago 

April 10-11, Southern Mortgage 
Conference, Dinkler-Plaza Hotel, At- 
lanta 

April 20-21, Mortgage Servicing 
Clinic, Olympic Hotel, Seattle 

May 18-19, Eastern Mortgage Con- 
ference, Queen Elizabeth Hotel, 
Montreal, Canada 

September 11-14, Electronic Servic- 
ing Clinic, Statler Hilton Hotel, De- 
troit 


October 30-November 2, 48th An- 
nual Convention, Americana Hotel, 
Miami Beach, Florida 


Because inquiries have become fre- 
quent as to the MBA calendar beyond 
1961, here are some of the events 
scheduled in the years ahead. 


1962 

February 19-20, Midwestern Mort- 
gage Conference, Chase-Park Plaza 
Hotels, St. Louis 

May 21-22, Eastern Mortgage Con- 
ference, Waldorf-Astoria Hotel, New 
York 

July 19-21, Western Mortgage Con- 
ference, Olympic Hotel, Seattle 

October 1-4, 49th Annual Conven- 
tion, Conrad Hilton Hotel, Chicago 


1963 
March 18-20, Southern Mortgage 
Conference, Roosevelt Hotel, New 
Orleans 
September 30-October 3, 50th An- 
nual Convention, Mark Hopkins and 
Fairmont Hotels, San Francisco 
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w V4 Quotes 


Reflections of the World Today in Capsule Comments 





Clinton B. Snyder. pre sident, So- 
ely of Industrial Realtors 


PERIOD OF EASY MONEY 


There has ceased to be any reason 


for restraint on credit expansion e 


there has been an abatement of infla- 


tionary expectations a slackening 


AS FAR AS WE CAN GO 


in total credit demands, a diminution oa 
“The soaring "60s may turn out to be 
of dangers of speculative commitments : 

the decade of competition and lower 


based on expanding credit 


profits The home building in- 

Woodlief Thomas, adviser to the dustry faces the challenging assign- 
Governors of the Federal Reserve Sys- ment of trying to persuade many 
fem families now adequately housed to 
* pull up stakes and move to a bigger 

house, with a bigger mortgage, in a 

SAVE SOME FOR INDUSTRY brand new neighborhood. We have 
gone about as far as we can go in 


“Cities and states are all striving to 
attract industry, but all the razzle- reducing down payments and reduc- 
dazzle in the world won't bring in a '*S monthly payments through longer 
new plant unless it is provided with maturities 


Norman Strunk, executive vice 


president, ys 


Le agcue 


plenty of properly zoned land promi- 


nently located near power sources, Savings and Loan 


served by adequate transportation net- 


works, and protected from encroach- 


ments. More and more communities 

must recognize that if they are to WELCOME, UNION FUNDS 
bolster their economies with new in- “I am delighted that AFL-CIO is 
dustry, prime sites must be reserved going to put their funds to construc- 
for industrial use, in the same way tive use by investing in housing in a 
valuable land is set aside for recrea- big way. I have been urging as well 


as working for this development for 


FHA Commis- 


tional open space, and commercial o1 
vears both as 


sey eral 


residential development.” 


‘LAND TITLE? 


SERVICE 
COVERS 


OHIO 








57 Years Ex 
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CLEVELAND 13, OHIO 
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sioner and as U. S. Housing Adminis- 
Union funds obviously offer 
an important source of new money 


It will 


be more welcome if it acts to reduce 


trator. 
for people seeking homes. . 


the pressures for direct Government 
lending in the housing field, with its 
inevitable, inflationary tendencies.” 


HHFA Administrator Norman P. 
Mason 


STATE OF BUSINESS 


factor now 


“The 


seems to be 


major adverse 

that family 
rates are lower than in recent years. 
According to the mortgage study by 
NAREB, the outlook for home buyers 
started improving as early as June. 
While interest rates were generally 6, 
o'4, and 6, 
the East it was indicated that mort- 
gages with financing 
were being made at 534 and 5% per 
cent. Of course, these rates below 6 
per cent, while numerous, were lim- 
ited to well-located properties pur- 
chased by mortgage applicants with 
high credit rating. 
ket for FHA-insured financing, while 
not dramatic at that time, was, how- 
ever, definite and widely observed, A 
drop of the discount level by one-half 
At the same 
adding to 
portfolios suggested further improve- 


formation 


from several cities of 


conventional 


Easing in the mar- 


to 14% was also noted. 


time, investor interest in 


ment.” 


NAREB President C. Armel Nut- 


berience in Ohio Titles 


LAND TITLE 


GUARANTEE «,zTRUST CO. 


CHERRY 1-3720 




















Of All the Tough Tasks Today, What’s Tougher Than 
WHAT THE TREASURY FACES 


Put it this way: no one ever had it so tough as those in the Treasury 
now, what with the magnitude of the public debt, the frequent 


refinancing requirements, the obstacles in the way of doing what is economic 
ft g req 


and sound. Yet, with them all, the Treasury has succeeded and its 


accomplishments are big ones 





as witness the advance refunding that’s 


been such a great help. What Mr. Baird has to say explains in plain terms 
a complicated part—and a vitally important part—of our life today, 


and represents something to which everyone ought to give careful attention. 


N THE last analysis, the ability of 

the American economy to sustain 
orderly growth, to generate increased 
useful employment, to provide suffi- 
cient real capital to finance expan- 
sion, and to function as a source of 
strength for the entire free world, all 
depend on the maintenance of finan- 
cial responsibility. 

Yet this important truth, unfor- 
tunately, is not well understood. The 
battle to maintain sound money as the 
basis for a healthy, growing, and free 
economy is never-ending—and it is a 
battle in which no responsible citizen 
can afford to be a bystander. 

Basically, there are three main links 
in the chain of Federal financial re- 
sponsibility. Debt management is only 
one, but an important one. The two 
strongest links in the chain of finan- 
cial responsibility are, of course, a 
sound fiscal policy—in terms of taxes 
and expenditures—and an independ- 








Home Office 
1301 MAIN 
DALLAS 


ent and responsible monetary policy. 
Without strength in these areas there 
is little that debt management alone 
can do. Combined with effective fis- 
cal and monetary policies, however, 
appropriate debt management can 
contribute substantially to our over- 
all financial strength, while inappro- 
priate debt management can seriously 
undermine our success in the other 
two areas, 

In implementing sound debt man- 
agement there are a number of basic 
objectives or guidelines that the 
Treasury must always keep in mind. 
Because of the nature of these objec- 
tives and the fact that the public 
interest is an overriding consideration, 
the Treasury must approach each of 
its financing operations on a_ basis 


TEXAS 
LOUISIANA 


By JULIAN B. BAIRD 


Under Secretary of the Treasury 


much different from all other bor- 
rowers. 

First, the Treasury should manage 
the debt in a manner that will con- 
tribute to, or at least not inhibit, an 
orderly growth of the economy. To 
do this it should try, except in peri- 
ods of recession, to place as much of 
the debt as possible outside of the 
commercial banks—apart from tempo- 
rary bank underwriting. Restraint 
should be exercised in the amount of 
long-term securities issued, particularly 
in a recession period, in order not to 
pre-empt an undue amount of the 
new savings needed to support an ex- 
pansion of the economy. A related 
aim should be to minimize, as far as 
possible, the frequency of our trips to 
the market so as to interfere as little 


Title Service in 4 Key States 


COLORADO 
NEW MEXICO 


Dallas Title and Guaranty 


Company 
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is possible with the freedom of the 
Federal 


necessary monetary actions, and so as 


Reserve iuthorities to take 


to interfere as little as possible with 


corporate and municipal financing 

) nd. we in the Treasury are con 
cerned with achieving a balanced ma- 
turity structure of the debt \ bal- 
inced maturity structure is one that 

tailored or the one hand to the 
needs of our economy tor i sizable 
volume of short-term instruments, and 
on the other hand includes a reason- 
ible amount ol lone I tern secu®rl 
ies. There must be some offset to the 
rosion of maturity caused by the 
| ipse « [ tire which otherwise brings 
ibout an excessively large volume ol 


highly liquid short-term debt 
lhird 


yy these two overriding objectives the 


within the limits prescribed 


Treasury, like any other borrower 


would like t 
But, unlike other borrowers 


borrow as cheaply as 
possible 
we still must consider the impact on 
financial markets and the economy as 
1 whol Consequently our desire to 
as cheaply as possible must 


be balanced against broader consider- 


hor row 


itions of the public interest 
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SERVING THE CALIFORNIA 
S8S56 WILSHIRE BOULEVARD °° 


INTERESTS OF THE 


These several objectives are not eas- 
There 


are those of course, who would al- 


ily reconcilable at all times 


Ways assign a priority to one or an- 
other of these objectives under all 
circumstances. Some argue that the 
Treasury's debt 


should be 


siderations 


management policy 
veared solely to cy lic al con- 

in other words, that the 
Treasury should press long-term secu- 
rities on the market to absorb invest- 
when the economy is 


ment funds 


expanding, and, conversely, should 
put out only short-term securities at- 
tractive to the banks so as to increase 
liquidity in a period of recession. Oth- 
ers argue that the economic effects of 
the debt Structure should be ignored, 
that interest cost should be the sole 
consideration, and, therefore, that the 
Treasury should extend maturities 
only when interest rates are low—that 
Is In a recession to the end that the 
cost of carrying the debt is reduced 


to a minimum 


At the Treasury we reject these ex- 
treme views and conclude that the 
debt cannot be successfully managed 
rigid ad- 


in the public interest by 


herence to any single formula or 


‘ 
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Commercial and industrial loans in Southern California 
have doubled or tripled in importance during the past few 
years, reflecting the steady increase in population. 
THE COLWELL COMPANY, through a specialized 
department, maintains close contact with this activity. 


wa 
$ ne ” 


vuideline. Rather, we take into con- 
sideration all of the various objec- 
tives and guidelines in reaching each 
decision. 


Why don’t we 


) 


accept any single 
objective 

The answer is, I believe. demon- 
strable if we take a closer look at the 
extreme views. Those who argue for 
putting out only long-term bonds in 
periods of expansion and _ short-term 
securities In recessions ignore the prac- 
tical difficulties. It would be both im- 
undesirable to adhere 


After all, the 


Treasury has to have funds to meet 


possible and 
strictly to this view. 


the government's fiscal requirements, 
and this at times means that a press- 
ing need for cash may force the 
Treasury to market short-term issues 

for which there is usually a substan- 
tial demand—even when the economy 
is expanding rapidly. 

On the other hand, the constant 
softening in the maturity of the pub- 
lic debt means that the Treasury must 
take advantage of every reasonable 
opportunity to issue long-term securi- 
housekeeping 


ties. From a_ purely 


standpoint the Treasury needs to do 






/ 






DONALD FINLEY 





NATION'S LEADING INVESTORS 


LOS ANGELES 36, 


CALIF. 




















banker’s | barometer 





PESSIMIST has been defined as a man who carries 
A an umbrella on a sunny day—an optimist as one 
who spends a rainy day dodging in and out of doorways. 

The investment banker is neither an optimist nor 
a pessimist. He is a realist who knows that it is better to 
be skeptical —and be sure. 

Considering a property loan the banker investi- 
gates all angles—prepares for any emergency, including 
the possibility of a successful legal attack on the validity 
of the title. He also knows that storm-proof protection 


against this element of risk is a TG insurance policy. 


THE TITLE GUARANTEE 
He company 


CHARTERED IN NEW YORK STATE IN 1883 
HEAD OFFICE... 176 BROADWAY, NEW YORK 38, N. Y., WOrth 4-1000 


Title Insurance throughout the states of New York, New Jersey, Connecticut, 
Massachusetts, Maine, New Hampshire, Vermont, Georgia 
and other states through qualified insurers 
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some funding whenever market con- 


ditions permit. This does not mean, 


however, that the Treasury can ignore 


the economic effects of the debt struc- 


ture and extend maturities only when 


interest rates are low—-that 1s, in a 


recession——so as to reduce the cost ol 


carrving the debt to a minimum. On 


the contrary, acceptance of interest 


cost as the sole consideration and con- 


sequent aggressive issuance of long- 


term securiues in recessions would ab- 


sorb too much of the funds needed 


elsewhere for recovery. It would un- 


duly increase the burden on the Fed- 


eral Reserve and necessitate much 


Of all the money the U.S. ever 


90% of it was spent during the 
problem in imple- 


HE MAJOR 
menting these debt 


objectives is this problem of achieving 


management 


proper balance in the structure of our 
debt The 


importance of the problem can be eas- 


huge public nature and 


ily demonstrated by briefly reviewing 
terms of the 


Federal 


where we now stand in 


size and 


debt 


composition of oul 


First, the size 
the 


States as an independent nation, ou 


Over the history ol UL nited 


national government has spent ap- 


proximately $1.4 trillion—about 90 
per cent of it during the past 20 years. 
During the same period, government 
from all have 
$1.1 
mainder, of course, represents an un- 
balanced budget of a little less than 
$0.3 trillion on a cumulative basis, o1 
a public debt on June 30, 1960, of 
$2864 billion. The 
debt since the all-time 
peak of $291 billion reached late last 
has been largely Stull, 
a little than $1 billion of the 


reflects the Federal surplus 


revenues sources 


amounted to trillion. The re- 


decline in the 
month-end 
veal seasonal. 
more 


dec rease 


of $1.1 billion for the fiscal vear just 
ended 
The importance of accumulating 


sufficient surplus in the expansionary 
phase of the business cycle to make 
possible some reduction in the total 
of outstanding debt needs reemphasis, 
espec ially in the light of our recent 
experience. Large deficits and a rap- 
idly growing public debt may be justi- 
fied in wartime, when we are willing 
to pay the cost in terms of direct con- 
trols and, ultimately, sharp increases 


greater monetary ease, complicating 
the subsequent problem of curbing an 
expansion 

All of this then is by way ef saying 
that the Treasury attempts to follow 
a middle in reconciling the 


various objectives. We do attempt to 


course 


minimize reliance on short-term fi- 
nancing during periods of expansion. 
We do attempt to handle our financ- 
ing in a recession in a manner that 
will contribute to economic recovery. 
We do borrow as cheaply as possible, 
consistent with our other objectives. 
We do try to achieve a balanced ma- 


turity structure of the debt. 


Spent, about 
past 20 years 


But 
in peacetime, the generation of sur- 


In prices ol goods and services. 


pluses in good times must be a cardi- 
nal principle of fiscal responsibility if 
healthy 
a stable dollar. 


we are to enjoy economic 


growth and maintain 
Che amount of the surplus or defi- 

cit—and hence the size of the debt 

is determined strictly by the volume of 

tax and other receipts as against the 


outflow of expenditures. The major 
control of this matter is, of course, in 
the hands of the Congress. The Sec- 


retary of the Treasury does, however, 
have considerable discretion with re- 
the structure of 


spect to changes in 


the public debt. But even here, im- 
portant actions bearing on the matu- 
rity structure can be carried out only 
over a long period of years. 

Che major problem encountered in 
promoting a more balanced maturity 


structure occur in the marketable 


area. This breaks down into three 
classes, so far as original maturities 
are concerned: first, the very short- 


term debt (up to one year maturity 
Treasury bills, sold at a 


certificates, 


consisting of 
and 
an interest-bearing basis: sec- 


discount, Treasury 
sold on 
ond, Treasury notes, maturing in one 
to five years; and finally, Treasury 
bonds, maturity in five years and over. 
Marketable notes and bonds, like cer- 
tificates, are issued at present only in 
interest-bearing form. Because of the 
passage of time, of course, both Treas- 
notes are 


into the 


and Treasury 
falling back 
shorter term categories. 
Out of a total marketable debt of 
$184 billion on June 30, 1960, $70% 


urv bonds 
continually 
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2 Huge New Markets 
for Your Mortgages! 


Head-line news is that state and muni- 
cipal retirement funds, teachers’ 
funds, union funds, corporate pension 
funds, fire and casualty insurance 
companies are now a huge new multi- 
billion dollar market for non-govern- 
ment securities and real estate mort- 
cages. 

To help you take advantage of this 
dramatic opportunity, we are compil- 
ing all information you need to tell 
your story direct to the man who 
makes the decision to buy. Reports 
will be available in two separate type- 
written directories: 


State and Local Government 
Investment Reports 


About 200 reports covering the 
government retirement funds. 


largest 


Fire and Casualty Insurance 
Investment Reports 


About 250 reports 
Fire and Casualty 


covering the largest 
Insurance Companies. 


Each report will provide the informa- 
tion tabulated below. 





Municipal Employee Retirement 
Fund 

Seer Oe icces 

City, State 

Investment Officer: (Name) 
Employees 48,000 

Mortgages $16,397,531 
Non-Goy. Sec.: $100,998,000 











Total Assets: $333,867,331 
Work on these reports is about fin- 
ished. You can have them shortly. 


Either directory may be purchased at 
a cost of only $1.00 a report. 


4 Important Markets 
Now Ready for Delivery 


The following reports, showing the 
financial assets and loan officers, are 
typed in directory form, and are now 
in stock and ready for immediate de- 
livery. 


AFL-CIO. 155 national and interna- 


tronal unions, $49.50 


Foundations 158 with assets from 


$5 million te $493 million, $49.50 


Life Insurance Cos. — 00 iccai 


reserve buying conventional and FHA 
mortgages, $49.50 


Mutual Savings Banks— :2: 


that buy FHA and VA mortgages, $49.50 


Order today from 


New York Legal Exchange, Inc. 
Established 1927 
550 Fifth Avenue New York 36, N. Y. 


















Eureka*® 


“- City* 


Rosevilge” 
umalé ‘Ss 
Sacramgato ME Piacerviiier 
; Jackson* 

@, Hejg 


Stockton 


Modesto 
ef Mariposa* 
$.., Jose* & p 


d 
Santa ne 


é Madera 
Monterey qr 


Hanford i 4 Visalia 


é- San Luss Obispo 
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Las Vegas* : 
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Santa Barbara 
2 


Ventura 
Los Angeles San Bernardino 


—* 
anta Ana 

















El Centro 


Y ; pe: 


\ f a 


, 
® 







San Diego 


*Policies written through underwriting agreements. 


32 f and still growing 


Today, Security Title can serve you better than ever, writing policies 
in 32 counties. Throughout this wide area, you enjoy the highest stand- 
ards of service. For example, the new Los Angeles facility includes the 
most modern title plant in the world. 


SECURITY TITLE 


INSURANCE COMPANY 
Home Office: 3444 Wilshire Boulevard, Los Angeles 5, California 
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billion was in very short term (within 
one yeal $73 billion in the one to 
five year area, and $40'% billion in 
the five year and over range 

Simply stated, the Treasury's major 
debt management problem is_ that, 
merely because of the passage of time, 
the short-term debt is continually 
growing and the long-term debt 1s 
shrinking 

Thus, the under-one-year debt was 
$601, billion at the end of 1946. By 
the end of 1953 it had risen to $80 
billion, where it also stood on Dec 
31, 1959. By June 30, 1960 the under- 
one-year debt had fallen to $70'% bil- 
lion due largely to seasonal factors 
but reflecting also some _ reduction 
made possible by the 1960 surplus of 
a little over $1 billion. I may sur- 
prise some by saying that we are not 
particularly concerned about an un- 
der-one-year debt in the $70 to $80 
billion range This is because the 
liquidity needs of our economy call 
for a very short-term debt of this size 
Moreover, the fact that about $26 
billion of this short-term debt is in 
Treasury bills that roll over in regu- 
lar weekly auctions significantly les- 


sens the market impact 


The Treasury is greatly concerned, 
however, about the rapid growth that 
has occurred in the debt maturing in 
one to five years. These maturities 
rose from $24'% billion in 1946 to 
$33 billion in 1953 and by June 530, 
1960 had increased to more than 
twice the 1953 total. As time goes by, 
and unless meaningful debt extension 
is achieved, more and more of these 
securities will tumble down into the 
less than one vear category 

Meanwhile, the five year and over 
debt has been shrinking rapidly, drop- 
ping from $97 billion in 1946 to 
$47'% billion in 1953 and $40'\% bil- 
lion at the end of June 1960. This is 
the area, of course, which we were 
unable to enter during the recent 
period of strong credit demands and 
relatively high long-term interest 
rates. Until recently, the 44% per cent 
interest rate ceiling, which Congress 
has been unwilling to remove, has ef- 
fectively locked us out of the long- 
term market and into the short-term 
sector 

As previously indicated, the Treas- 
urv had over $70'% billion in market- 
able securities maturing in one year, 
$73 billion maturing between one 


and five years and only $40'% bil- 
lion of securities running more than 
five years to maturity. I think all 
would agree this is a debt structure 
which is far too heavily concentrated 
in under-five-vear maturities. With 
the decline in interest rates in recent 
months, we have been able to extend 
some debt—but only in a small way. 
We issued almost $500 million of 
25-year bonds in April, $300 million 
of 8-year bonds in June, and $1 bil- 
lion more of the 8-year maturities as 
part of the August refunding opera- 
tion. 

The Treasury is faced with $11 bil- 
lion of publicly held securities coming 
due on Nov. 15, 1961—the largest 
single maturity on the Treasury’s 
books. We were concerned about the 
difficulties which would be likely to 
arise if the market for refunding such 
a large issue were not favorable in 
November 1961. As a _ result, the 
[reasury in June offered holders of 
the 24% per cent bonds of November 
1961 the opportunity to exchange 
their old securities—with tax conse- 
quences postponed—for either a 334 
per cent note of 1964 or a 3% per 
cent bond of 1968. As a result pri- 
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marily of significant investor response 


to the 4-year note offering, the Treas- 
urvy was able to reduce the size of the 


from $11 


November 1961 maturity 

billion to $7 billion, thus making it 
much more manageable, even though 
it still is the largest single bond issue 


outstanding in the hands of the public. 


This technique we call “advance re- 


funding.’ 
Another problem arises from the 
passage of time, particularly as it is 


wartime 2! 2 


tvpihed by the per cent 


maturing between 1967 and 


1972 


bonds 
December These were the so- 
called “tap” bonds sold beginning in 
October 1941 
through the Victory 
close of World War II. At the time 


these bonds were issued they provided 


and carrying on 


bonds after the 


i very good balance in maturity struc- 
ture, largely because insurance com- 
panies, savings banks and many other 
investors had only limited investment 
opportunities and subscribed heavily 
for these tissues 


What 
have grown much shorter in maturity 


has happened is that they 


Some of them were refunded into the 
Investment Series B bonds in 195] 
part of these in turn have been ex- 
changed for shorter-term notes The 
wartime 2's has 


total amount olf 


also declined somewhat because of 


their use at par to pay estate taxes 
Here is 


group of securities that were sold to 


a perfect illustration of a 
long-term investors in the first place, 
but which are rapidly becoming inter- 
mediate-term securities. As such they 


are becoming increasingly attractive 
to commercial banks and other short- 
term investors and less attractive to 
their original holders 

Up to now, I have been focusing 
attention on our marketable obliga- 
that is the area where 


furthering 


tions, since 
there is greatest scope for 
our general debt management objec- 
tives and, in particular, for improving 
the structure of the debt 

Our only major success in selling 
longer-term securities in recent vears 
has been to the small investor to the 
millions of Americans who recularly 
buy Series E 


odi« pay chee ks 


bonds out of their peri- 
The E and H bonds 
program has grown steadily from $30 
1946 to $42'% 
Not only 


have E and H bonds represented an 


billion outstanding in 


billion at the present time 


increasing segment of the public debt, 


but they stay outstanding an average 
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of seven years, which is longer than 
the average of the marketable debt. 
In contrast, savings institutions 


banks, 


associations, and 


insurance companies, Savings 


savings and loan 


pension funds reduced their hold- 


ings of government securities by $10 
period, 


billion during the 


Even though 80 per cent of this li- 


postwal 


quidation took place before 1953 there 
has still been only a levelling off since 
that time, rather than an increase. We 
ilso failed to make progress in selling 


vovernment securities to individuals 
other than through the E and H bond 
program—although the trend has 
been reversed during the past year as 
a result of the appeal of high interest 
rates on three to five year Treasury 
notes. 

In the last analysis, the Treasury is 
faced with very heavy competition in 
attracting the funds of both these in- 
stitutional investors and those indi- 
viduals who do not normally purchase 


savings bonds. We are, in effect, com- 
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peting with ourselves. At the end of 


946, Federal securities outstanding 
vith an original maturity of more 
than 10 years amounted to $117 bil- 


total has shrunk to only 


During this same period 


lion. This 
$60. billion. 
of time the total amount of VA and 
FHA mortgages outstanding increased 
rom $6 billion to $62 billion, not to 
Federal 


wency and public housing debt which 


mention other forms of 
are aided substantially by the Federal 
Government. We also face under- 
standably tough competition from the 
State 
which are, of 


securities of and local gov- 


ernments course, €X- 
The 
expansion of State and local issues out- 
1946 to 


about $67 billion at the present time 


empt from Federal taxation. 


standing from $16 billion in 
has provided the tax-exempt market 


with a constant flow of new, attrac- 


tive issues. 


The success of the savings bonds 


programs in contributing not tonly to 
a better structure of the public debt 
but also in contributing to better 
thrift habits among millions of Amer- 
large part to the 


icans is due in 


splendid cooperation of thousands of 
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volunteer workers throughout the 
country. Commercial banks provide a 
large share of these volunteer activi- 
ties and sold a large volume of August 
financing, and also offer holders of 
securities in that area an opportunity 
to exchange into long-term bonds. | 
would again emphasize that the pri- 
mary merit of advance refunding lies 
in offering a typical long-term holde1 
whose bond is approaching short-term 
status opportunity to extend before 
his bond shortens to a point where he 
Similarly, 


refunding will permit a typical holder 


elects to sell it. advance 


of short intermediates (two to five 


years) the opportunity to exchange 


for a longer intermediate maturity 


five to ten years) before his bond 
becomes so short that he is tempted 
to sell it. 

In other words, we are seeking to 


keep typical long-term investors in 
long bonds, typical intermediate hold- 
ers in intermediates, and typical short- 
term holders in relatively short matu- 
rities. 

Although we in the Treasury be- 
that 


some real possibilities for substantial 


lieve advance refunding offers 
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debt extension, I would not want to 
leave the impression that it is a pana- 
cea for all the problems of debt man- 
agement. It is chiefly applicable when 
large outstanding issues are selling at 
substantial discounts and in a market 
in which there is some willingness on 
the part of investors to lengthen debt 
I have said on a number of oc- 
casions that our problem of debt 
structure is of manageable propor- 
tions I believe that we would have 
a satisfactory structure of the debt, 
if over a period of, say, three years, 
from $20 to $30 billion could be 
moved from the | to 5-year area into 
over-5-year securities (in addition to 
what further extension is required 
because of the lapse of tume This 
would best be accomplished by a 
leap-frog process—shifting a substan- 
tial amount of the 5 to 10-year matu- 
rities into the longer-term area and 
an even larger amount of the | to 
)-year maturities into the 5 to 10-yea 
area. A considerable part of this job 
could best be done by advance re- 
funding if conditions are favorable 
Discussion of the problems involved 
in improving the structure of our 
public debt inevitably comes up 
against the question of the 4% per 
cent interest rate ceiling on Treasury 
bonds, and I should like to empha- 
size again the importance of remov- 
ing this arbitrary limitation on debt 
operations In the last vear, the effect 
of the ceiling was not to hold down 
interest rates. The actual effect was 
to further distort the structure of the 
debt and by that distortion push in- 
terest rates higher than they would 
otherwise have been. This increased 
the cost of interest on the public debt 
Chis is not a transistory problem 


It is a situation which is bound to 
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recut whenever there is strong pres- 
sure for credit expansion. For this 
reason, President Eisenhower again 
urged removal of the interest rate 
ceiling in his recent message to the 
Congress. Surely the field of public 
debt management is one in which par- 
tisan considerations have no_ place, 
and it is the earnest hope of the 
Treasury that Congress may see fit to 
remove this limitation on our free- 
dom of action within the near future. 


The maintenance of sound finan- 
cial policies does not mean, as some 
would lead us to believe, that budget 
considerations are more important 
than human values. Governments 
exist to serve human beings, but the 
tragic fact is that all our hopes and 
dreams for the increased well-being of 
our people will be frustrated if we 
adopt policies that can only end in 
the debasement of our currency, 
the drying up of savings, and the en- 
couragement of booms and busts. If 
unsound measures are pursued and the 
consequences of currency debasement 
threaten us, the answer of the easy 
money advocates probably will be the 
shackling of freedom with a network 
of controls, enforced by an all-power- 
ful central government. 


In this period when the future of 
the entire free world depends so 
largely on the economic strength of 
the United States, we cannot as a 
Government afford to indulge in care- 
less financial practices which can only 
end in eroding that economic strength 
and weakening our free enterprise 
system. It is this thought, in particu- 
lar, which I hope wili be kept con- 


} 
tinually in mind. 


As before the University of Wisconsin School of 
Bankine 
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POLITICS and PROGR 
PRICES and PROSPERITY 


Every four years the nation goes through the same thing 


it is experiencing today 


charges and counter-charges, forecasts and foreboding. 


a national election with all the 


one of the big items on the agenda is that the country has 


fallen behind, that we're no longer a first rate power. What 


about growth in the U.S., what is the record and what are the 


prospects 7 


{n economist takes a searching look at where we 


stand and where we are likely going. 


HE outcome of the elections will 
not greatly affect the course of 


business in the next two or three 


years. There is, however, a danger 


for the longer run in some current 
political thinking which will create 
pressure on prices. A serious recession 
is not impending. Those in charge of 
the purchases for business firms (for 
inventory and for plant and equip- 
ment) have a great opportunity to 
make a contribution to our general 
economic stability. In fact, their con- 
tributions could result in the next 
substantial step toward taming the 
business cycle. Prices will be rather 
stable with only a slight rise during 
the next six months or so, but over 
the next five years inflation may re- 
appear as a paramount issue. 

We are in the midst of our national 
quadrennial emotional spree. We shall 
continue on this “binge” under the 
glare of both footlights and flood- 
lights. 


Che success of the two leading men 
1960”" 
political existence 


in the “Drama of (perhaps 
even their very 
depends on pleasing most of the audi- 
ence. Both men are young, but it is 
sale to forecast that one of the two 
leading men will have plenty of gray 
1965. Our foreign 


part, sit 


hair by Jan. 20, 
neighbors will, in most 
through the drama in relative dark- 
ness, confused by the conflict between 
a) our preachment to them in regard 


to political and economic freedom, 


political and economic sanity, and 
political, social and religious tolerance 
on the one hand, and (b) our de- 
mand that our own politicians ignore 
this preachment in their domestic 
policies. We must watch the play with 
more detachment and less overt emo- 
tional involvement. We should re- 
member that when the curtain goes 
down and the “good man” has tri- 
umphed, he will receive a shock under 


the cold shower of responsibility. 

The results will be along these lines 
1) he will do much less than he 
promised, and he should receive our 
gratitude for this: (2) he will be 
more considerate of the interests which 
he has denounced, and for this we 
should be grateful: (3) if the winner 
is the one you and I label as the 
“good man,” there will be a bias in 
his administration toward our basic 
beliefs. This bias will not be as great 
as we have been led to believe; (4) 
if the winner is the one we’ve labeled 
as the “bad man,” there will be a bias 
away from our basic beliefs. Also, it 
will not be as extreme as we have 
been led to believe. 

So we should have a favorite unless 
we have become confused about our 


basic beliefs. But we should not be 


By DR. WAYNE L. McMILLEN 


issociate Economist, Morgan Guaranty 
Trust Company of New York 


This year 


misled into thinking the country will 
vo to the does unless our favorite wins. 

Is our economy growing fast 
enough? Almost every industry in the 
United States is eager and waiting to 
grow. If not growing, some impedi- 
ment to growth is the cause, such as 
a limited market, inability to expand 
productive capacity, or costs that are 
relatively too high. 

Has our economy grown as fast as 
that of the Russians? Perhaps not, but 
data indicate that the economies of 
West Germany, Greece, and Japan 
have grown more rapidly than that 
of Russia. In our lifetime will Russia 
overtake us? I doubt it. With current 
prevalent reasoning, you can just as 
properly argue that West Germany 
will overtake Russia for the growth 
rate in West Germany seems higher 
than that in Russia, just as that of 
Russia is higher than ours. 

We dare not underestimate Russian 
competition, but we must not be pan- 
icked by unjustifiable fears, some of 
which may be politically inspired. 
Khrushchev says that Russia would 
produce 71 million tons of steel in 
1960, 78 million in 1961, and 100 mil- 
lion in 1965, and 265 million in 1980. 
While we 
sume that Khrushchev is infallible, or 
even that he is truthful, let’s take him 


should not necessarily as- 


at his word for the sake of argument. 
If the 265 million is for real rather 
than just a dream and we felt we 
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also needed this much steel two de- 
cades hence, we’d have to increase 
our production from the estimated 
115 million tons for 1960 to 265 mil- 
lion in 1980. Our rate of increase 
would have to be 4.2 per cent per 
year (vs. Russia’s 6.8 per cent It is 
quite interesting that this 1s exactly 
the average rate of the increase in 
American steel production for the 
past 22 years. Furthermore, it’s the 
exact annual rate of increase in the 
United States for the period 1948-49 
through 1955. It is also the rate of 
growth so far during this century. To 
meet Khrushchev at least in steel pro- 
duction does not seem to be such a 
chore for us. Of course, with Russia’s 
larger population Khrushchev’s pet 
capita production would still be con- 
siderably below ours. If there were 
an emergency we could increase pro- 
duction by about 35 million tons in 
1961 without adding a single build- 
ing or a single machine. This is more 
than the 29 million ton increase he 
hopes for in the next five years. One 
should not forget that Russia, starting 
on a much lower level and with a war- 
shattered country, had a lot more 
growing to do than we did in the 
postwar period. One can see no need 
for such growth in steel in this coun- 
try, and I'd venture to say Russia will 
approach the point where she has no 
such need. The nature of a growth 
curve is such that in the earlier stages 
growth is at a much higher rate, such 
as in this country near the turn of 
the century. 

What can Government do in order 
to release industry's natural desire to 
grow? Let us first try removing some 
of the impediments to growth and | 
believe growth would accelerate to 
our satisfaction. 

Che greatest impediment is the dis- 
couragement of investment and sav- 
ing. The high tax rates on income 
and the tax policies on depreciation 
of productive property should be 
changed. Let’s reduce the more ex- 
treme tendencies toward monopoly, 
whether of the business firm or of 
labor. One of the impediments to 
growth is that of high costs (and thus 
The biggest single cost 
is that of labor. We know that mo- 


low profits) . 


nopoly power pushes up prices and this 
applies to the price of labor. We want 
high wages as long as they are the 
result of productivity. We can’t afford 
them if they’re merely the consequence 


of labor monopolies. Let’s apply equal 
rules in regard to monopoly—whether 
it is monopoly of producers or of 
labor. Having done these things, let’s 
permit growth to the point markets 
will absorb it under new conditions. 

Interest rates are and have been 
lower in this country than those in 
most every country of the free world, 
and also lower than they were in this 
country during the first third of this 
century. Money has not been so tight 
during the past decade as to prevent 
consumer debt and home mortgages 
from increasing about twice as fast 
as the income of the people. 

What happened to our economy this 
past summer? Things were going so 
nicely in January—it seemed a shame 
to break up the party. But a little later 
many businessmen were shocked to 
find that the purchasing end of com- 
panies reduced their rate of ordering. 
About the same time the stock market 
suffered a violent attack of common 
sense. Also interest rates began to 


there was not such a gap between 
normal demand and normal capacity. 

The foregoing was about all that 
happened which was of special note 
during the first half. Fortunately the 
consumer did not become confused 
and went merrily on his way. So did 
the Government, and so did the for- 
eign buyer. In a postmortem of what 
happened one may eliminate inventory 
fluctuations and then look at the rest 
of the economy. By subtracting the 
rate of inventory change from Gross 
National Product we have what econ- 
omists refer to as Final Sales. Final 
Sales went up through the second 
half of 1958, throughout 1959 and at 
even an accelerated rate during the 
first quarter of 1960. Amazing as it 
may seem, this accelerated rate con- 
tinued through the second quarter. 
Clearly the culprit was violent in- 
ventory fluctuation. 

How about jobs? The involuntary 
idleness of any substantial number of 
people in our economy should be a 


“What we've been having is almost the ideal—a reasonably high 
level of prosperity along with reasonably stable prices,” the author 
told the Carolina-Virginia Purchasing Agents Association. “It would seem 
reasonable to expect reasonably stable prices for the near-term 
juture—say for the next year. The tendency may be for only a slight rise. 
But how about the prospects jor the longer-term? People are 
becoming more literate on the subject of inflation. They have 
some doubts about having their cake and eating it too. But | also believe 
that many of the pressures are still there and that most of us at 
least partially believe we can take more from the economy than we 
put into it. Unless we become completely convinced that inflation is 
the road to unemployment, the outlook during the next five years 
will be for rising prices with some interim periods, such as the 
present, when prices are temporarily stable.” 


fall. What caused the cut in orders? 
Perhaps a hypothetical businessman 
could have protested, “Why can’t you 
be really nice, sensible people and 
keep sending me an order for 100,000 
swidgets each month? Secretaries 
could even handle it—and then life 
wouldn’t be so complicated for me. 
Now, because of purchasing decline, 
my own purchasing department will 
have to cut down its ordering. Be- 
cause we thought orders would come 
in at a boom rate, at least throughout 
the first half of the year, my company 
ordered too much steel.” 

The mistakes were due to the fact 
that the 1959 steel strike had “dis- 
combobulated” the entire economy. 
We had had rather recent experience 
with steel strikes but they were shorter 
ones and they came at a time when 


18 THE MORTGAGE BANKER + October 1960 


matter of concern to all of us. To those 
affected, it may be a personal tragedy. 
In June 1960 there were 1,200,000 
more people working than in any pre- 
vious month in our history—68.6 mil- 
lion. What’s more, millions held down 
two jobs and in many cases both jobs 
were full-time jobs. But some of our 
politicians make much over the fact 
that unemployment went up by 900,- 
000 in June. They did not tell you 
that 804,000 of them were teenagers. 
The rest are more than accounted for 
by other unskilled laborers and service 
workers—which indicates the need for 
upgrading the skills of our workers. 
The laid off worker over 45 years of 
age was having a heck of a time get- 
ting a new job—and that’s due to the 
current seemingly unjustifiable preju- 
dice against age. Of the 4.4 million 














unemployed, about | million were 
married men and relatively few of 
them had been out of jobs for as long 
as two and one-half months. Of this 
latter group, an unusually large num- 
ber of them were over 45 years of age. 

In spite of, or because of, the gyra- 
tions this year, most inventories seem 
to be at a reasonable level. Although 
manufacturers’ inventories are at a 
high level they are relatively low in 
relation to sales (1.78 months) and 
those of manufacturers of non-durable 
goods are exceptionally low 1.43 
months) . 

It seems to me that we have for 
many years been going through a 
revolution in regard to retail inven- 
tories. This trend has continued dur- 
ing the past decade. If we eliminate 
auto inventories, other retail inven- 
tories have increased very little during 
the past seven years. The inventory 
sales ratio has declined during those 
years from more than 1.8 months’ 
sales to 1.35. Such increase as oc- 
curred was due entirely to price in- 
crease. If we adjust them to a constant 
or real dollar basis, retail inventories 
on a unit basis have rather consistently 
declined while sales on a unit basis 
have increased substantially. To me 
this is amazing. Perhaps there are 
many causes. Perhaps there’s better 
control due to better planning and to 
better methods, (computers, etc.) 
Perhaps also the revolution in the 
whole field of merchandising is an 
important factor. 

There is another area where the 
economy has done well this year and 
that is in net exports. The economies 
of Western Europe have been boom- 
ing and it appears that the growth 
there will continue for some time. If 
there is weakness in Europe’s economy 
concurrent with that in our economy 
then we become more vulnerable. One 
of the happier facts of our present 
situation is the continued great pros- 
perity of Europe. 

Although construction expenditures 
are holding up rather well, the trend 
While 


many expected July housing starts to 


in housing is disappointing. 
increase, they dropped substantially. 
rhe optimist, however, might seize 
upon this as supporting his forecast, 
for in recent years the housing in- 
dustry has been contra-cyclical. 

What are the prospects for the bal- 
ance of the year? I would be less than 


honest if I led anyone to believe that 
I know. One might find plenty of evi- 
dence to justify the position that we’re 
on the verge of a recession. Usually 
when we're looking forward we don’t 
dwell on the usual current statistics 
of activity, but watch for the items 
that cast a more accurate shadow on 
the future. I must frankly state that 
these indicators have been perform- 
ing rather badly this year. If we were 
to give them the attention, 
we would have to conclude that the 
pickup this fall and winter might be 
less than seasonal and that we are neat 
a period of receding business. Most 
of these leading indicators reached 
peaks during either the second quartet 
of 1959 or the fourth quarter of 1959. 
But during the second quarter business- 


usual 


men were frantically preparing for the 
steel strike and during the fourth 
quarter they were frantically trying 
to make up for lost time. If this is 
true then we should discount to some 
extent the story that these indicators 
usually foretell, but we cannot dis- 
miss them. 

During the balance of this year 
business will be only fair and we 
are not on the verge of a recession 
as I define it (that is, as a decline of 
about 8 per cent to 10 per cent or 
more in industrial production, or 4 
per cent or 5 per cent in GNP). I be- 
lieve that October employment sea- 
sonally adjusted will at least remain 
at present levels. 

The full impact of easier money is 
still to be felt. The full impact of 
higher current Government orders will 
not be felt until next year. It seems 
reasonable that there will be an im- 
provement in our economy by the mid- 
dle of 1961, and perhaps earlier. I be- 
lieve these trends will occur regardless 
of who wins the contest in November. 

But I must point out that the cur- 
rent business expansion is getting old 
as such expansions usually go. Such 
a period is one for unusually careful 
planning. The careful planner thinks 
ahead about his various courses of ac- 
tion under three alternative assump- 
tions: (a) that the economy will con- 
tinue in a straight line, (b) that the 
expansion will accelerate, and (c) that 
a decline may be about to set in. He 
then watches the situation closely and 
puts the appropriate previously con- 
sidered alternative set of plans into 
action. 

Inflation is a vicious monster—but 


to so many of us she is a secret but 
fascinating flirt. We inveigh against 
her to our friends but when they leave, 
we call her for a rendezvous. We think 
we can beat inflation, and some of us 
do. Inflation would not be a problem 
were it not for the fact that so many 
of us secretly want stable prices for 
the other fellow’s product, but want 
rising prices for our own product. It 
would be so nice for our salaries to 
go up each year while the prices we 
pay remain static. For most of us this 
can only be a dream. But dreams are 
made of potent stuff and no wonde1 
we force our candidates to promise us 
that (a) they'll provide us with many 
things, and (b) it really won’t cost 
us much. There has been an unmis- 
takable bias toward inflation. Most of 
us need only a mirror to see who 
really is to blame. 

Good management dictates that we 
deliberately operate with a deficit dur- 
ing a recession and a surplus during 
good years. Since the War we have 
had about three good years for each 
bad year. You’d think then that dur- 
ing the past 12 years we’d have had a 
net surplus in the aggregate. We 
didn’t! We ran short in respect to our 
official budget by $33 billion or an 
average of nearly $3 billion per year. 
We must do better during the next 
decade. 

But business and labor are also to 
blame for inflation. Because the big- 
gest single cost of doing business is 
labor cost, I suppose we must con- 
clude that the biggest single cause of 
our inflation has been the fact that in 
the aggregate wages have consistently 
risen faster than productivity. Some of 
our businessmen also have been at 
fault. Some price increases are not 
justified and thus not in harmony 
with the businessmen’s own long term 
interests. There is featherbedding in 
both labor and management. 

In spite of earlier inflation, we have 
in general enjoyed stable prices for 
the past year and a half. Consumer 
edged upward, 
wholesale prices have been steady, and 


prices have slowly 
raw material prices have gone down. 
How about future prices? The re- 
sponsibility rests upon all of us. There 
are now relatively few shortages of 
capacity. There are scarcely any areas 
of the country where there are critical 
although there 


shortages of labor, 


is a moderate shortage in several 


cities. 
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Mortgage Financang— | 


In only one country — Switzerland — cai 


EFERENCE is frequently made 
to western European mortgage 


hinancing methods and institutions, 


usually on the premise that these may 
in some way either serve as models fon 


mortgage financing in this country or 


offer some suggestions for unproving 
the systems we have already estab- 
lished 

At first look, however, European 


housing conditions, European atti- 


tudes toward home ownership and 
toward the role of government in the 
provision of housing, and European 
institutions are usually fundamentally 
so different from those in the United 
States that 


involves 


their very understanding 


vreat difficulties while the 


prospect of benefit from their adop- 
tion would seem, in most cases, to be 
Only in Switzer- 


exceedingly remote 


do we find a true 


land, for example 





dependence on private activity in any 
degree comparable with that in the 
United States, and only in Great Bri- 
tain and possibly in Belgium, do we 
demand for home 


find a vigorous 


ownership with strong institutions de- 


signed for its support and advance- 
ment 

The most striking difference be- 
tween conditions here and in Europe 
lies in the fact that, as a result of 


World War II, Europe has suffered a 
shortage of housing far beyond any- 
thing we can conceive of here and a 
shortage of both financial and mate- 
rial resources for its produc tion that is 


also outside our experience. Not only 


has the shortage of housing been 
acute but also the shortage of produc- 
tion facilities, on which the fury of 
war was particularly directed, has 


probably been more severe than that 
of housing. 

Even if there had not been a long 
prewar history of government inter- 
vention in housing, the postward situ- 
ation would undoubtedly have led to 
the 


between housing and other types of 


rigorous system of priorities as 
construction under which housing was 
required to give way to construction 
considered to be more vital to national 
then that the 
type of housing considered to be most 


recovery. It followed 
greatly in need, namely rental prop- 
erty for wage earners, received pri- 
ority in the distribution of whatever 
allocations were made for housing as 


The full 


mental sanctions was used to accom- 


a whole array of govern- 


plish these ends—permits, cost and 
space restrictions, direct governmental 
construction, loans, and subsidies and 
tax advantages to builders, housing 
authorities, and individual families. 

It is significant to point out here 
that, while the main objective of gov- 
ernmental intervention in housing in 
the United States has been to stimu- 
late the activity, with effort at guid- 
ance of production into specific types 
a secondary purpose, in Europe the 
primary objective appears to have 
been to keep the total amount of pro- 
duction under strict control with di- 
rection of activity within those limits 
an essential feature of the operation. 
Only recently and as yet by no means 
universally has a greater measure of 
freedom been given to the private 
market (again excluding Switzerland, 


where control has always been at a 


minimum). 

Most readily recognizable to Amer- 
icans is the British system of housing 
finance between which and our own 
there has been considerable cross-fer- 
tilization and out of which a number 
of our own practices both in private 
finance and governmental interven- 
tion have stemmed. The British build- 
corresponding to our 


ing societies 


savings and loan associations) which 
are the main source of private hous- 
ing finance, are perhaps the models 
of the world. In Britain, also as with 
us, life insurance companies play a 
considerable part in housing finance, 
though mainly in respect to multi- 
family properties. 


Despite the great differences between housing in Europe and 
the way it’s financed, the kind of building that’s going up 


resemblance 
addition to the 


remarkable 


neu 


has a 
as wiuness a 
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to what we're seeing- 
London skyline. 








_ Vhat [ts Like in Europe 


— can conditions be compared with those here 





While government still plays an im- 
mense role in British housing, the 
trend lately has been to reduce the 
government share, which under the 
labor government accounted for more 
than three units in four of total con- 
struction, and to give more scope to 
private endeavor. Currently private 
operations account for three units for 
every two built by governmental au- 
thorities. Perhaps as the result of the 
success of our FHA, the British gov- 
ernment offers a mortgage insurance 
plan. Similiar plans are also available 
from casualty insurance companies. 
Britain has, however, nothing resem- 


bling our mortgage companies, and it. 


has no form of mortgage reserve or 
secondary market facilities, nor does 
it have anything resembling the mort- 
gage banks that are common in many 
continental countries. 

Outside Great Britain, building so- 
cieties or savings and loan associations 
are best known in Western Germany 
where they are now becoming a sig- 
nificant factor in residential financ- 
ing. Similiar institutions are found in 
Austria, France, and elsewhere, but 
cannot be considered important in the 
total picture. Beyond this, except for 
the activities in a few countries (nota- 
bly Austria, Belgium, Italy and Swe- 
den) of savings banks and insurance 
companies, there is little that is famil- 
There are, for example, in 
use no such devices as mortgage in- 


lar to us, 


surance or deposit and share account 
insurance (though outright govern- 


ment @uarantees are not uncommon ) 


Skyscraper construction hasn't been 
associated with Europe, or not until 
recently, but it’s rather prominent 
there now. Along Berlin’s apartment 
row can be seen new additions like this. 


which have proven so helpful in this 
country as means for channelling sav- 
ings into home mortgage investment. 
rhere is, of course, nothing resembling 
our mortgage companies or the cor- 
respondent system under which they 
generally operate. 

What we find is a_bewilderingly 
various and complex aggregation of 
institutions and methods widely differ- 
ing from nation to nation, involving 
combinations of government and pri- 
vate funds in inextricable combina- 
tions, in which primary and second- 
ary financing, tax abatements, and 
outright subsidies are so intermingled 
that often no clear identification of a 
private financing system can be dis- 
cerned. If there is any institution that 
is widely common, it is the mortgage 
bank, but even this is protean in its 


Po ellie 





By MILES COLEAN 


manifestations. It may be a private 


organization (subject to regulation 
and examination), it may be a gov- 
ernment institution, or any degree of 
mixture of the two. It may be limited 
to certain types of mortgages (to co- 
operatives, for example), or it may be 
authorized to make loans to munici- 
palities and public bodies as well as 
to private borrowers. 

The characteristic feature of Euro- 
pean mortgage banks is their method 
of obtaining funds for mortgage pur- 
poses by issuing bonds or debentures 
to the public. In some cases these in- 
stitutions also accept deposits and in 
others they receive government assist- 
ance; but, in all instances, it is the is- 
suance of securities that gives them 
their special character. The banks 
may be local, regional, or national in 
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‘If there is anything unique in European practice from which we in this country may gain suggestions for our 
own use, it is in the operation of the mortgage banking systems. In spite of the fact that private credit has been 
widely supplanted by or mingled with government credit and that, at least partly as a consequence of this in 

most nations, the mortgage banks do not now hold as strong a position as they once did, their method of obtaining 
funds by public security offerings presents an example well worth thoughtful consideration. Our own experience 
with mortgage bonds in the 1920's is in no way comparable to that of the European institutions, and the malodor 


attaching to these former American practices should not deter a sympathetic examination of the European systems. 


In al- 


most all cases, however, the national 


the scope of their operations 


and in some cases the regional banks 
are called central banks from the fact 
that they typically deal with local 
member institutions rather than with 
the borrowing public directly, thei 
function being to issue consolidated 
mortgage debentures on behalf of 
their related institutions 


The central mortgage banks usu- 
ally perform no other function but 
this. They rarely make loans directly, 
a notable exception being the Credit 
Foncier of France which operates 
through a nationwide system of 
branches. The central banks are not 
customarily authorized to make ad- 
vances on the security of mortgages 
an exception being the Swiss central 
mortgage banks) and they do not buy 
mortgages from other institutions 
Thus they do not provide a second- 
ary mortgage market and they do not, 
and are not intended to, offer sup- 
port or stability to the mortgage mar- 
ket as a whole 


The closest analogy that ’we have 
to the European mortgage banking 
system is our Federal Land Bank sys- 
tem, where the central organization, 
through the issuance of consolidated 
debentures provides the funds with 
which loans are made by the subsidi- 
ary institutions, the Federal Land 
Bank Associations. The analogy would 
be more complete if the Associations 
were also free to issue their own de- 
bentures or to sell their mortgages 
directly to investors, as do their Euro- 


pean counterparts in many instances 


If there is anything unique in Euro- 
pean practice from which we in this 
country may gain suggestions for our 
own use, it is in the operation of the 
mortgage banking systems. In spite of 
the fact that private credit has been 
widely supplanted by or mingled with 
government credit and that, at least 
partly as a consequence of this in most 
nations, the mortgage banks do not 
now hold as strong a position as they 
once did, their method of obtaining 


funds by public security offerings pre- 
sents an example well worth thought- 


ful consideration. 


Our own experience with mortgage 
bonds in the 1920's is in no way com- 
parable to that of the European in- 
stitutions, and the malodor attaching 
to these former American practices 
should not deter a sympathetic ex- 
amination of the European systems. 
In Europe the issuing institutions are 
as restricted in their operations and as 
subject to careful examination as any 
other type of banking institution. 
(heir issues are secured by all the as- 
sets of the institution and not by any 
one mortgage or group of mortgages. 
These conditions, which did not pre- 
vail in respect to our former mortgage 
bond issues, are of course vital to a 
sound operation. The European mort- 


gage banks also appear to gear the 
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maturity of their issues to the long- 
term character of the underlying se- 
curity and hence have not risked the 
hazards of borrowing short and lend- 
ing long. 

From operations running back in 
some cases well over a century, it has 
been proven that the securities of 
mortgage banks can be _ successfully 
sold through the regular channels of 
the financial market in competition 
with other types of securities. In- 
vestors include individuals, pension 
funds, and other fiduciary institutions. 

In this country, the mortgage bond 
issue offers an enticing prospect for 
broadening the mortgage market and, 
intrinsically, there is no reason why 
the European experience should not 
be repeated here. Certain prerequi- 
sites, however, are essential to such a 
possibility : 

1. Institutions offering securities 
should be specially chartered 
and supervised by either a state 
or the federal government. 


ho 


Careful limitations must be 
placed on the character of the 
loans which secure the issues and 
upon the ratio of capital to de- 
bentures and of investments to 
debentures. 

3. The utmost in efficient opera- 
tion must be attained, since the 
unavoidable complexity of a 
securities operation can make it 
a relatively costly method of 
reaching the sources of savings. 


None of these requirements is be- 
yond attainment, although the tedious 
task of legislation and a probably slow 
period of subsequent development will 
be involved. 


High-rise has caught on in Europe 
but it has a long way to go before it 
catches up with the U.S. development. 
And, strangely enough, much of 
what's new and modern in 
apartment construction, such as this 
Berlin unit, came from European 
architects but has met greater 

favor in this country. 














Crial of the 
CEMLUTY . . . 
Che American 
City Judicted 


The charge was failure to keep in 
step with the 20th Century, of crimi- 
The accused was the 
American city. The indictment 
returned at MBA’s Chicago Conven- 
tion. The trial was set for the open- 


nal negligence. 


was 


ing day. The jury panel was W. A. 
Clarke, Ewart W. Goodwin, Miles 
Colean, Harry Held, Guy T. O. Holly- 
day, Ferd Kramer, Byron T. Shutz 
and Paul J. Vollmar. The court clerk 
was Walter Nelson. 


Is the American city guilty of these 
crimes? 

Yes, said the first witness, Julian H. 
Levi of Chicago’s South East Commis- 
sion and director of the nation’s 
largest urban renewal project. 

“The American city is a wastrel. It 
has not planned for its future. 

“The American city is a Philistine. 
It has failed to understand that beauty 
and 


luxury and a frill but an essential part 


of architecture design is not a 
of its soul. 


“The 
petent. It 


American city is an incom- 


has failed to enforce its 
It has watched zoning, housing 


the 


laws. 


and building violations hasten 


spread of slum and blight. 

“The American city is a coward. It 
has failed to take the bold action nec- 
essary to arrest its decline. 


“And now the American city must 
plead guilty to the most serious charge 
of all—it has failed to understand or 
to interpret its essential place in Amer- 
ican society. 


Despite the guilt, Levi said proba- 


tion should be granted. 


“The record is now clear that hard 
work, dedication and courage can re- 
habilitate the offender.” 


And so went the testimony of other 
witnesses—guilty, but deserving an- 
other chance if only the people who 
are the cities will wake up and try to 
preserve the way of life for which most 
Americans have indicated a preference. 
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against its citizens. It has the tools but has failed to use them 
to reshape the city, to meet the needs of the 20th Century. 

























































THE PROSECUTOR’S CHARGE: 
Trial Examiner Samuel E. Neel tells 
the jury to find the city guilty of 
criminal negligence ... and direct the 
city “to pick up the tools at hand and 
put them to work.” Witnesses Edmund 
Bacon, Philadelphia Planning Com- 
mission; S. Leigh Curry, Urban Re- 
newal Administration; and Julian H. 
Levi of Chicago’s South East Com- 
mission, wait to testify. 


THEYRE GUILTY ALL RIGHT! 
So says Witness Leo Carlin, Mayor of 
Newark. “They won’t act, theyre too 


complacent. What we're doing nou 
ought to have been started twenty 


years we badly need more 
understanding of the central city, what 
it ts, what is its purpose ia 


ago 


“NOT GUILTY.” That's the verdict 
Jury Foreman William A. Clark: 
brought in. Not guilty of the charges 

it’s the people who are guilty, peo- 
ple like mortgage bankers, of failing 
to provide effective leadership and 
face up to the problems and Op por- 
tunities of the cities. 


“ACQUITTED” said Judge james 
W. Rouse, but the guilt ts evident 


nevertheless. Nowhere in America has 
a city put to work the great new tools 
at their disposal, to make them bette 
places to live, to them, to 
forge them into efficient, human, beau- 
tiful communities. Only the people 
can do that. 


prese rue 


SE ae 






COURT'S IN SESSION: The trial begins! The city stands indicted for crimes 


powe rs to zone, 
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47th Annual Meeting Wins Acclaim 
as “Best MBA Convention Ever” 


Chicago Draws Near-Record Crowd of 3,000 


MBA Convention 


very special 


Best 


omethins 


evel! 


one of the 


most interesting programs i great 
meeting ‘ 

So run the members’ comments and, 
quite apparently, they agree: MBA’s 


1960 Convention in Chicago was 


something quite special, was in fact 


one of the best ever and was among 


the best attended in recent years 


And it was an auspicious meeting, 
is well—one sparked by an atmos- 
phere of optimism and enthusiasm. 
With conditions, currently, more fa- 


industry than 


each of the 


vorabl to the mortgave 


im many i veal with 


sessions covering an area of top-flight 


importance and with each participat- 
in outstanding and art 


held, 


Ine speak I 


members 


ulate expert in_ his 

vere provided information and in- 
sights vouchsafed to broaden the 
scope and raise the sights of each and 
every man in the industry 


> PROGRAM PARTICIPANTS: As seen below (top left) that’s 
The Mutual Benefit Life Insurance 
Company, Newark; W. Allen Wallis, executive vice chairman of 
the Cabinet Committee on Price Stability for Economic Growth, 
and dean, Graduate School of Business, University of Chicago; 
Dr. Sylvester Petro, professor of law, New York University; with 
They spoke on Tuesday morning, 
Wednesday's speakers (top right) were Dr. Kenneth 
McFarland, educational consultant, General Motors Corporation 


H. Bruce Palmer, president, 


B. B. Bass. 


MBA President 
October 4. 


On Monday 
‘The City on Trial” 
some detail on the preceding page 


covered in 


proved a real pace-setter and pro- 


vided a novel approach to the entire 
issue of urban renewal. 


That MBA Presi- 


dent B. B. Bass, in assaying conditions 


Same morning 


in the building field and in mortgage 


financing, dwelt upon the more out- 


standing of current developments 


‘One which holds great promise,” 


he said, “for channeling more and 


more funds into home construction ts 
the recently enacted regulations which 
permit the sale of FHA insured mort- 
rage loans to individuals. It opens a 


broad new market. In not too long, 


| believe that we mortgage bankers 


can sell as much as 10 per cent ol 


our mortgage loan production to in- 
dividuals 

‘Next important development,” he 
new law which 


said, “is the permits 


afternoon. 


tion.” 


the organization of real estate invest- 


ment trusts in a manner similar to 


securities investment trusts and taxed 


in the same manner. This will per- 


mit equity capital to invest in real 
which has never 


Another 


estate in a mannet 


been possible before. devel- 
this 


Bass 


near fu- 
the 


opment one for the 


ture,” declared, “is possi- 


bility of establishing a real central 
mortgage banking system in this coun- 
try. It will be a 
the 
of funds into mortgage financing and 


make 


industry than it has ever been before.” 


is coming and it 


great force for stabilizing flow 


home building a more stable 


sent 
“The 


members of this Association play a 


Eisenhower, 
Said he, in 


President too, 


greetings part: 
constructive role in the growth and 
Nation. By 


ing mortgage funds into better homes. 


progress of our channel- 
better neighborhoods and better com- 
munities across the land, they help 
us all.” 


to build a better life for 


On Tuesday: 
W. Allen Wallis, 


chairman of the Cabinet 
Stability for 


executive vice 
Committee 
on Price Econom 
Growth, and dean of the University 
of Chicago’s Graduate School of Busi- 
conditions of 


ness, in discussing the 


economic progress, emphasized that 


(at lectern) and Harold Boeschenstein, president, Owens-Corning 
Fiberglas Corporation; and (lower left) Dr. Norman Vincent 
Peale, who highlighted the special MBA luncheon on Wednesday 
And, finally, (bottom right) Thursday morning’s 13- 
man panel, including HHFA Administrator Norman P. Mason, 
FHA Commissioner Julian H. Zimmerman, FNMA President J. 
Stanley Baughman and other industry leaders, who presented a 
round-table discussion on “Housing America’s Exploding Popula- 








the rate of American economic growth 
has not stopped. He did offer, how- 
ever, a ten point program which he 
said must be followed if the nation is 
to maintain its position and its record 
achievement 


ol past ec onomi« 


must main- 
that 


“First,”’ Wallis said, “we 


tain orderly government, and 


means government at all levels—and 


this is a very real problem because 
many local governments in this na- 
tion leave much to be desired in do- 


ing what they are supposed to do. 
Second, there must be equality of op- 
Every citi- 


portunity in this country. 


yen must have full opportunity to 
work. Restrictive labor practices must 
be eliminated. The nation must adopt 


a positive program for all citizens to 


avail themselves of general oppor- 
tunities. 
“Third, we must have price level 


stability and in this we must achieve 


a stable currency. Price stability is a 


pressing need and one which must 


be accomplished if we are to main- 


tain our rate of economic growth 


Fourth, there must be stability of em- 
Fifth,” he 
continued, “the nation must seek and 


ployment and _ income. 


attain a sound tax policy. Tax re- 


>» SCENES AND EVENTS: Two very special events at every 
MBA Convention are the YMAC and Farm Loan Committee Pro- 
grams. This year both groups sponsored luncheons. The YMAC 
Luncheon, on Monday, drew a capacity attendance of over 300 
(top left photo, below) and featured as speakers (top right, be- 
low) James M. Wooten, vice president, T. J. Bettes Company, 
Dallas; Sefton Stallard, vice president, Jersey Mortgage Company, 
Elizabeth; Philip C. Jackson, Jr., vice president, Jackson Securities 
& Investment Company, Birmingham; D. Richard Mead, Jr., presi- 
dent, D. R. Mead & Company, Miami, seen with YMAC chairman 
John C. Hall, Jr. of Birmingham and Edward C. Greene of Dallas, 
The Farm Loan Luncheon (photo, bottom 


program moderator. 





form is vitally needed in this country 
today,”” Wallis said. 

Othe Wallis’ 
ten-point program were: a maintain- 


points included in 


ing and strengthening of competition, 


increased international trade, the 


elimination of governmental road- 
blocks, control of public works and 
the elimination of wasteful works and, 
finally, “‘a reappraisal of the general 
welfare and development of the econ- 
and in this effort we must keep 
the fact that 


itself does 


omy 
before us government 


spending in not promote 


growth.” 

H. Bruce Palmer, president, The 
Mutual 
pany, Newark, in contending that in- 
flation remains a principal problem 
for the differed 
sharply with Wallis who had declared 


Benefit Life Insurance Com- 


nation’s economy, 
that in his opinion inflation has been 
pretty well brought under control. 
“Containing inflation and the fight 
for a stable dollar exactly parallels 
the fight against communism and is, 
in effect, not only this country’s prime 
problem but the principal interna- 
tional problem,” Palmer declared. 
“For 


Convention, 


told the 


cut 2% 


twenty years,” he 


“inflation has 


manager, farm 











> AWARD: William W. Dwire, vice presi- 
dent of the Citizens Mortgage Corporation, 
Detroit, and this year’s recipient of the 
MBA Distinguished Service Award, is pre- 
sented his plaque by President Bass. As per 
tradition, the presentation was made at the 
Association’s annual business meeting, on 
Tuesday morning. 

the dollar. 


the value of 


It is still very much a problem, it is 
still a 


per cent ol 


serious threat to our national 


welfare and it affects everyone. 


“Inflation is an economic disease 


and it has been ravaging our econ- 


omy for two decades. It is, in one 


very real sense, our greatest national 
peril at this moment—and it is not 
over. 


“When inflation moves in, when it 


eets a foothold, the specter of a con- 


Continued next page 


left) featured a panel consisting of William E. Terry, president, 
William E. Terry & Co., Inc., Little Rock; Francis E. Ferguson, 
loan, 
Company, Milwaukee; George A. Fletcher, secretary, farm loan 
division, The Travelers Insurance Company, Hartford; Ewart W. 
Goodwin, committee chairman and president, Percy H. Goodwin 
Company, San Diego; Boyd Harper, Harper Mortgage Company, 
Champaign; Chauncey B. Watson, Sr., Corn Belt farmer and cattle 
feeder, DeKalb, Illinois. Final photo (right, bottom) gives a cross- 
section view of the near capacity audience which filled the Hilton 
ballroom for all Convention sessions. 


The Northwestern Mutual Life Insurance 















trolled becomes very reali, 


that 
and wages. Inflation just doesn’t hap- 


economy 


and means control over prices 


pen—it is man-made. The road to a 


stable dollar is not an easy one and 


the time to halt inflation in this coun- 


trv is now.” he emphasized 
Dr. Sylvestro Petro, professor of 
law at New York University speak- 





in’ on the abor policy as pec ts of eco- 


nomic growth singled out trade unions 


and confiscatory taxation as the two 


principal factors now retarding the 


growth of the American economy 
Just at the point in American his- 


tory when we had begun to amass 


capital on a grand scale, these twin 


scourges have inhibited the rapidly 
accelerating growth rate which could 
have been 


reasonably exper ted to 


follow 
Trade 


measures 


unions in general adopt 


which lead to waste of la- 


bor, when economizing the labor force 


is one of the principal means of eco- 


nomic growth. ‘Featherbedding’ on a 
viant scale is only one of the ways in 
which this works 

Trade unions make it very diff- 
cult for small business by preventing 


many people from starting businesses 
ind confronting small businesses with 
costs which 


tificially hieh wage 


inhibit the 


tend to growth of such 


businesses 


> MEETING HIGHLIGHTS: Incoming members of the MBA 
Board of Governors are introduced to the membership (below, 
top left photo) at the Convention's annual business session. And 
a little later, at that same session (top right), Bus and Nancy Bass 
unwrap their gift of an antique silver tea and coffee service pre- the 
a grateful Association to its outgoing chief executive. 
Past President, Walter C. Nelson (at left), made the presentation. 


sented by 


* ¥ 
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>» PRESENTATION: Robert Tharpe ac- 
cepts the traditional photograph and signa- 
tures of well wishers presented each year to 
MBA's incoming president by the Mutual 


Benefit Life Insurance Company. Paul A. 


Nalen makes the presentation. 


Francis M. Ferguson, manager of 
the farm loan department, The North- 
western Mutual Life Insurance Com- 
Milwaukee, speaking at the 
Farm Loan Luncheon and Clinic, de- 


pany, 


clared that in his opinion agriculture 


has done one of the poorest public 


relations jobs that could possibly be 


done and the day may be coming 
when the urban voter may rebel at 
price supports and other aids. The 
vast changes that have occurred in 


farming have meant great changes in 


farm mortgage lending. he pointed 


meeting. 











have larger: the 


farm business more complex. 


out. Loans gotten 

“We in the lending business have 
a big responsibility. We find ourselves 
in a position of selecting those people 
who are going to remain in agricul- 
ture. Without the increase in capital 
that is 
larger, more complex operations, the 


necessary to carry on these 


farmer cannot stay in business.” 


On Wednesday: 
Dr. Kenneth McFarland, 


tional General 


educa- 
Motors 
Corporation, suggested that the big 


consultant, 
reason the country is experiencing 
a certain degree of disappointment 
about the state of business in this first 
year of the Sixties is that the period 
has been flagrantly over-billed and is 
something impossible for attainment. 
good right 


“Actually, business is 


now—despite the half rate of steel 
production, despite consumer reluc- 
tance to buy, and despite many other 
indicators,”” McFarland said. “What’s 
wrong is that it isn’t what we thought 
it would be when we were forecasting 
it last year.” 

Harold Boeschenstein, president, 
Owens-Corning Fiberglas Corpora- 
tion, Toledo, expressed the conviction 
that home building next year, and in 
the decade ahead, will not be limited 


Continued on page 30 


Among this year’s new Convention features was the “MBA Idea 
Fair” (bottom left) at which was displayed a variety of workable 
and successful ideas embracing all facets of mortgage operations 
and which proved to be an exceptionally well-received addition to 
Another “first” was the special meeting (bottom 
right) of state and local MBA presidents, in which more than 50 
representatives participated. 
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They Were There 


It’s the people within MBA, the 


countless hundreds and hundreds of 
people from its more than 2,000 mem- 
ber firms, who make of this Associa- 
tion the effective and efficiently func- 
tioning organization which it is—and 
it is these same people who contribute 
so importantly to the successful reali- 
That this 


meeting was a success 


zation of each Convention. 
year’s annual 


seems to be the unanimous opinion of 


Sad 


Se 
‘ee 


, “Ede 








who were “spotted” on the scene 
above, left) were Mrs. Julian Wornall, 
Mrs. Dale M. Thompson and Mrs. 
Fred Brady, all of Kansas City. The 
lucky gentleman, at left, with them is 
Fred Brady, City Bond and Mortgage 
Company, Kansas City. And next to 
that’s John M. 


Mortgage 
Harold L. 


them (center group 
Popkess, The Kansas City 
Company, Kansas City: 
Hurtt, Jr.. The Wichita Mortgage 
Company, Inc., Wichita; Daniel D 
Dickey, The First National City Bank 
of New York: Myron E. Blessing, also 
Kansas City Final 


with Mortgage. 


#3 
4 Th 












the more than 3,000 persons who were 
on hand and whose presence and en- 
thusiastic participation made of it the 
unqualified success it was. Pictured 
here, and on the two pages following, 
is a representative sampling of these 
members—at work and at play. 

Seen first are Theodore H. Buenger, 
Dovenmuehle Corporation, Chicago; 
Donald M. Alstrup, Garrett-Bromfield 
Mortgage Co., John M. 
Pickens, Union Planters National 
Bank, Memphis; L. K. Horn, 
Worth Crow Company, Miami; Ray- 
mond L. Davis, Jr., Murphree Mort- 


F 


Denver: 


Lon 













} ro 
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photo, middle tier, shows a Pennsyl- 


vanian, Larry Davis, of Louisville 


Title 
burgh 


Insurance Company in Pitts- 

he’s second left 
Kentucky gentlemen, all from 
Gene D The 
Langan Corporation; Richard I. Beck- 
Mueller, 
ville Title Insurance Company; and 
James H. Pence, James H. Pence Co. 
And first photo, left 
be Ray S. Hodge, City-Wide 
Mortgage Company, Kansas City: 
Peter Bisco, Reed and Bisco Assoc lates, 
New York; H. G. Bartz, Jr., Mission 


from with 
four 
Louisville: Langan, 


ley, same firm; Jay Louis- 


below are to 


seen 









N 








gage Company, Nashville. And, then, 
above, center) a foursome consisting 
of James Hash, Glenn Justice Mort- 
gage Company, Inc., Dallas; George 
G. Dawley and C. W. Strong, Jr., 
both with Ralph C. Sutro Company, 
Rose, jn ° 


Insurance 


Los Angeles; Cornelius C. 
The United States Life 
Company, New York. ! a serious 
Tom E. McDonald, T. J. Bettes 
Houston; Evar J. Skog, 
Buffalo Bank, Buffalo; and 
C. C. Cameron, Cameron-Brown 
Company, Raleigh, N. C. 


sit in on Convention sessions. 


trio: 
Company, 
Savings 


Ladies, too, 
Three 








ce? 


we 
_— 





— 
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Investment Company, Mission, Kan. ; 
Harold S. Spelke, The National Bank 
& Trust Company of Fairfield County, 
Stamford, Conn. Then (trio, center 
C. A. Bergfeld, Manchester Mortgage 
Company, Fresno, Calif.; Grant W. 
Van Saun and Charles H. Lafferandre, 
both with the Irving Trust Company 
in New York. And, finally, Ron Sal- 
vards and George D. Milne of the 
United Benefit Life Insurance Com- 
pany, Omaha; with Paul P. Wilson, 


Ernest P. Schumacher and F. E. 


Jacobs, all with the Schumacher Mort- 


gage Company, Inc., in Memphis. 











Ou the Social Side 


As always, the Convention’s social 


functions whether planned official 


activities or Impromptu get-togethers 


provided a festive and sparkling 
backdrop against which was played 
the daily drama of the business aspects 
of the 


such scenes of social conviviality were 


meeting itself. Among the many 


these 


Mr. and Mrs 


In first photo, above 







vi 








taking time out in the midst of party- 
ing to exchange some serious business 
Harry Held of The Bowery 
Savings Bank in New York City, and 
Charles A. Wellman of 
Federal Savings and Loan Association, 
Calif 


show s R 


views, af©&et 
the Glendale 


Glendale, Final photo (middle 
tier 
New York Life Insurance Company, 
New York; R. Meade Christian, The 
Life Insurance Company of Virginia, 
Richmond; Knight, 


Knight Incorporated, Tampa; and in- 
coming MBA President Robert Tharpe 


Manning Brown, Jr., 


Eugene Eugene 


[ib seme ok, 


Bascom, of the Worcester 
Mechanics Savings Bank, in Wor- 
cester, Mass., visit with B. B. Bass and 
his wife Nancy, Mortgage 
and Investment Company, Oklahoma 


Nathan 1 


American 
City. And at the same reception (cen- 
that’s Frank J. McCabe, 
vice president, 
McCabe at 
Mr. 


American 


ter photo 
jr. MBA 
Chicago, 
right; together 
Arthur (¢ 
of Real Estate 
and Roger B. Hawkins, of the Ameri- 
Bankers New York 


executive 
Mrs 
with 


far 
and Mrs 
Institute 


with 


( ody, 
Appraisers, Chicago; 


can Association, 


2». 
ve! ‘ 


of Tharpe & Brooks Incorporated, At- 
lanta. Bottom row of photos provides 
a camera-eye view of the MBA Legion 
Among those 
there (first photo William O 
Hayes, Jr., The Title Insurance Com- 
pany, Baltimore; H. Duff Vilm and 
Walter P. Moenning, Jr., the H. Duff 
Vilm Company, Indianapolis; B. B 
Bass, Oklahoma City: Charles H 
Kopke, Commerce Trust Company, 
Kansas City, Mo 
coming grand marshal of the Legion, 
Homer C. Bastian of the 


reception and dinnet 


were 


In center photo, in- 


at right 





City. Also there (above right) were 
Mr. and Mrs. Leslie M. Jones, Mobile 
Homes Manufacturers Association, 
Chicago, in absorbed conversation 
with F. M. Petree, of the Home Mort- 
gage and Investment Company, Okla- 
homa City. The trio seen in the first 
photo, below. consists of Everett Matt- 
son, T. J. Bettes Company, Houston; 
Herschel Mortgage 
Company of Nashville, Nashville; and 
Paul J. Vollmar, Jr., Realty Mortgage 
and Investment Company, Albuquer- 


que, N. M. And, then 


Greer, Guaranty 


middle photo 








Fidelity Investment Company, Wich- 
ita, accepts the gavel of office from 
his predecessor, Frank J. Bell, B. F 
Saul Company, Washington, D. C. 
In final photo, another jolly group: 
E. A. Whitney, Metropolitan Life In- 
surance Company, Chicago; Howard 
E. Green, Great Lakes Mortgage Cor- 
poration, Chicago; W. A. Clarke, 
W. A. Clarke Mortgage Co., Philadel- 
phia; Fred Morrison, Metropolitan 
Life Insurance Company, New York; 
Calvin G. Ridgeway, C. Douglas Wil- 
son & Co., Greenville, S. C. 





eee} 
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at 
a 





ah 


Wore of the Same 


moment, each 


Title and 


A welcome social 
morning, was the Chicago 
l'rust Company’s “Continental Break- 
fast” and pictured above (first photo 
are some of the men who hosted the 
daily treat: Charles Mikula, Frank 
French, Jack Blackmore, Raymond 
Mulligan and Jack Johnston. And at 


the Greenebaum Mortgage Company's 
evening reception, taking time out to 


United Insurance Company of Amer- 
ica: with Mr. and Mrs. George F 
Gerk and Mr. and Mrs. James V 
Paffhausen, of A. H. Gruetzmacher & 
Co. And, at far right, the table of 
MBA Vice President and Mrs. Carton 
S. Stallard, Jersey Mortgage Com- 
pany, Elizabeth, N. J. Included among 
his guests are Clarence A. Legendre, 
Standard Mortgage Corporation, New 
Orleans; Charles J. Horn, National 
State Bank of Newark. and Lawrence 
G. Gillam, Metropolitan Life Insur- 
At other 


ance Company, New York. 


History Of Ax Early Chicag> Mortgage 








pose, were members of that Chicago 
firm: Miss Betty Maclsaac, Mr. and 
Mrs. Stephen G. Cohn, Miss Ruth 
Lapperre and Mr. and Mrs. William 
Next 
“caught” at the 
Mortgage Corporation’s late evening 
reception: S. Van Berschot, Conti- 
nental Assurance Company, Chicago; 
Irving Rose, Advance Mortgage, De- 
troit; James E. Woodruff, New York 
Life Insurance Company, New York; 
Sidney Kaye, Advance Mortgage, De- 
middle tie1 


Curto. upper right) a jovial 


foursome Advance 


troit. Then three views 


tables (below, left to right) are seen, 
first. Mr. and Mrs. Al Sohn. Pacific 
Coast Title Insurance Co., Los An- 
geles; Mr. and Mrs. Frank C. Bliss, 
of.. Mrs. W. D. Hightower, Mr. and 
Mrs. Frank C. Bliss, Jr., and Mr. W. D 
Hightower, all with Bliss Mortgage 
Investment Corporation, Ft. Worth; 
and Mr. and Mrs. J. B. McPherson, 
J. B. McPherson Mortgage Co., Inc., 
Lubbock, Texas. Then, at President 
Tharpe’s table: Richard Wilson, State 
Mutual Life Insurance Co., Worcester, 
Mass.; Mr. and Mrs. Nathan T. Bas- 





of happy table groups at Club MBA 

the Convention’s most gala event. 
First, we see Mr. and Mrs. Richard 
Peebles and Mr. and Mrs. Jack 
Shummy, Empire Home Loans, Inc., 
Columbus, Ga.; with Mr. and Mrs. 
Buford S. Kirtley, American-First Title 
and Trust Co., Oklahoma City; and 
Mr. and Mrs. R. J. Giddings, San 
Joaquin Mortgage Co., Modesto, Calif. 
In center, an all Chicago group, in- 
cluding Mr. and Mrs. Tom Maloney, 
Mr. and Mrs. John B. Bradfield and 
Mr. and Mrs. Edward B. McGuinn, 


com: George Blakeslee, also with State 
Mutual Life; Mrs. Tharpe and Presi- 
dent Tharpe; Mrs. Julian H. Zimmer- 
man, Washington, D. C.: MBA 
general counsel Samuel E. Neel, Wash- 
ington, D. C. And, finally, a more 
serious group but also at Club MBA: 
John M. McClean, Guarantee Mutual 
Life Company of Omaha; Leonard H. 
Wells, Wells and Smart, San Jose, 
Calif.; and E. H. Dreher, Wm. J 
Pisarra and Robt. G. Kerler, all with 
the Bankers Company, New 
York City. 


Trust 
















fast they can cut their costs to make 
housing easier to buy and how well 
they make their product more de- 
sirable in competition with values 





offered by industries 
We in Owens-Corning are 


that the 





competing 








not con- 






vinced Government ts eithe: 































the sole or the best source of ampl 


funds for all things for all people 


It is our view that one of the 
most important contributions our Fed- 
eral Government can make is to keep 


the buds 


against the 


ret in balance so it is not com- 


bankers 


ivencies 


peting mortgage 


and other home financing 


for additional investment dollars to 


cover Government deficits.’ 


)) / hurse la) 
Mason, 


part ipant in a 


HHFA Admin- 
full- 
Housing 


‘told 


Norman P. 
istrator as a 
morning roundtable on 
America’s Exploding Population,’ 


the Convention that one of the great 


housing expansions will be in more 
inits for minority groups, a_ field 
which has been neglected during the 
past periods of activity 


The question ol whether the fed- 


eral government should continue to 


exercise strict control of mortgage 


> FASHION NOTE: 
luncheon and fashion 
Field & Company. 


show in the 















by tight money” but by how fast 
home builders put newly-available 
funds at their command to work, how 


A highspot on the ladies’ schedule was the 
Narcissus Room of Marshall 
Among the many there were (photos below, 





To MBA’s first 
Tharpe of Atlanta, Charles Hamane, Amer- 


> A LEI: lady, Kathryne 
ican Factors, Ltd., Honolulu, and president 


of the Hawaii MBA, presents a colorful and 


traditional orchid lei. President Tharpe 
smiles his approval. 
interest rates through its FHA and 


other programs came before the panel 
with Dr. Robert C. 
State University 
member of 


group, Turner 


of Indiana and a 


former President Tru- 


man’s Council of Economic Advisers, 
declaring that the government should 


continue to pursue this policy 
Martin J. Bartling, president of the 
National Build- 
ers, took and declared that we 
vitally 


Association of Home 
issue 
flexible interest rates to 
market 


inate the present system of discounts 


need 


move with the and thus elim- 


starting upper left and continuing clockwise) Mrs. Wm. L. King, Schenkel, 

Washington, D. C.; Mrs. Tad Fithian, Youngstown, Ohio; Mrs. Next, a model—‘“at work.” 
M. C. Mackey, Indianapolis; Mrs. Irving F. Ball, Indianapolis; 

Mrs. Paul J. Wilkinson, Baltimore; Mrs. J. W. Hoover, Miami; noke, Va.; Mrs. George F. 
Mrs. Duncan Bolton, Crystal Lake, Ill.; Mrs. W. L. Randol, Miami. Clayton, Mo.; Mrs. 

Then, Mrs. Milton MacDonald, Wilmington, Del.; Mrs. Geo. 






Minard T. McCarthy, St. 


On the question of whether or not 
is an actual shortage of mort- 
money Philip M. Klutz- 
nick of Chicago and 
Community 
remains some 


there 
gage today, 

president of 
Builders, 


shortage al- 


American said 
still 


there 


there 
has been a substantial 
supply. Retiring MBA 
President B. B. Bass concluded that, 
in the 


though 


increase ol 


sense in which credit flow is al- 


ways evaluated, there is no shortage. 


Julian H. Zimmerman, FHA Com- 


missioner, said shortage does actu- 


ally exist despite the easing through- 


out the entire money market during 


1960. “We still have discounts on 


loans which vary from area to area, 
but which average generally about 
three points,” Zimmerman said 


“Mortgage funds are more available 


today but not in an exciting way,” 
concluded Dr. James J. O'Leary, di- 
rector of economic research, Life In- 
surance Association of America 

In answer to the question: “Should 
the FHA insured mortgage program 
be merged with the Veterans Admin- 
istration home loan program?” it was 


the conclusion of the panel that noth- 


ine very beneficial could be accom- 


- ; 
plished by such action, a conclusion 
concurred in by Philip N. Brownstein 


who heads the program in the VA. 


Dovenmuehle, Chicago; Mrs. Charles H. Warr, New York; Mrs. 
Sefton Stallard, Elizabeth, N. J.; Mrs. Lawrence G. Gillam, New 
York; Mrs. C. Douglas Wilson, Greenville, S. C.; Mrs. Elbert B. 
New York; Mrs. Carton S. Stallard, Elizabeth, N. J.; 


And, finally, Mrs. Wm. J. Byrne, St. 


Louis; Mrs. Fred J. Drain, St. Louis; Mrs. Frank R. Angell, Roa- 


Altman, St. Louis; Mrs. L. L. Seeman, 


Louis. 


%. 
ad 








bud for the Ladies... 


Ladies enjoy visiting Chicago—with its friendly warmth, 


its theatre, its many fine stores and smart shops. And at 


Convention time they know, too, that a full program of 


MBA planned events awaits them. This year, some 537 


ladies were on hand—to share in these pleasant activities 


Receiving line (photo directly above) at the Ladies Legion Din- 
ner included Mrs. Frank J. McCabe, Jr., Mrs. Homer C. Bastian, 
Mrs. B. B. Bass, Mrs. Frank J. Bell, greeting Mrs. Charles H. 
Kopke of Kansas City. Next two photos (clockwise) provide “at 
random” views of the affair. Then, some views of the ladies “at 
tea.’ In photo at right, Miss Jean Biermann, MBA staff, greets 
a group of arriving ladies: Mrs. Calvin G. Ridgeway, Mrs. Walter 
Andrews, Mrs. J. E. Guerry, Jr., Mrs. Charles V. Reed and Mrs. 
Earl Layne. Next, the ladies are entertained by the melodies of 
“Doraine and Ellis.” In photo directly below, Mrs. Robert Warren 
of Jackson, Miss., leads the other ladies past the buffet table. 


Bottom two photos provide a peek into the goings-on at the 
Ladies Hospitality Suite. Seen first: Mrs. Robt. H. Pease, Mrs. 
Maurice Pollak, Mrs. John Womer and (at right) Mrs. Ferd 
Kramer—Chicago hostesses all—dispensing morning coffee and 
sweet rolls to Mrs. Walter Noel and Mrs. John Gray Palmer, of 
Nashville. Then, chatting “over the coffee cups”: Mrs. Frederick W. 
Stolz, Mrs. H. C. Boswell, Mrs. E. C. Greene, Mrs. James B. 
Biddle, Mrs. M. J. Greene. 












































“lection in MBA 


ROBERT THARPE for President 

CARTON S. STALLARD for Vice President 
DALE M. THOMPSON for Second Vice President 
GEORGE H. DOVENMUEHLE for Treasurer 





MBA 


where the 


new 


always a 
takes 


one of the year just ending leaves off 


This year as 


administration over 


For 1960-61 in MBA it’s 
Robert Tharpe, president, Tharpe 
« Brooks. In Atlanta. president 


Carton S. Stallard, president, Jer- 
sey Mortgage Company, Elizabeth, 
N ] ice pre side ni 


Dale M. Thompson, president, City 
Bond & Mortgage Company, Kansas 
Mo . See nd vice pre side ni 


George H. Dovenmuehle, chairman, 


City 


Dovenmuehle, Inc Chicago, treas- 


ure? 


For positions on the board of gov- 


ernors for the term ending 1964 it’s 


Nathan T. Bascom, president, Wor- 
cester Mechanics Savings Bank, Wor- 
Mass.: 

Lon Worth Crow, Jr., president, 
Lon Worth Crow Company, Miami; 


cester, 


William F. Keesler, senior vice pres- 
ident, The First National Bank of 
Boston: 

F. M. Petree, president, 
Mortvage & 
homa City: 

Alvin E. Soniat, president, J. E 
Foster & Son, Inc., Fort Worth: 


Home 


Investment Co., Okla- 


Herschel Greer, president, Cuar- 
anty Mortgage Company of Nash- 
ville: and 


Ewart W. Goodwin, president, 
Percy H San 
Diego, Calif 


Goodwin Company, 


For regional vice president it’s 


Region 2—-Martin R. West, Jr., 
senior vice president, Weaver Bros., 


Inc., Washington, D. C 
Region 4+—Edward A. 


president, Proctor and Company 


Proctor, 
De- 
trout 

Region 12 


ecutive vice pre sident, Ei 


C. C. DeWitt, Jr., ex- 
ist Bay Mort- 
Cali- 


age Service, Inc Oakland, 


fornia 


Region 6—Ernest P. Schumacher, 
president, Schumacher Mortgage Co., 
Memphis; 

Region 8—Robert Pease, vice pres- 
ident, Draper and Kramer, Inc., Chi- 
cavo; 

Region 10 


executive vice president, T. J 


Donald S. McGregor, 
Bettes 


Company, Houston 


For governors at large it’s 

Region 2-——Philip S. Bowie, presi- 
dent, G. Calvert Bowie. Inc., Wash- 
ington, D. C.: 

Region 4—W. W. Dwire, vice presi- 
dent, Citizens Mortgage Corporation, 
Detroit: 

Region 6 


treasurer, 


H. A. Drake, Jr., assist- 
ant National Life 
Insurance Company, Birmingham: 

Region 8—Joe Jack Merriman, vice 
president, Merriman Mortgage Co., 
Kansas City, Missouri: 

Region 10—Jerry B. Frey, Jr., Jerry 
Frey Mortgage Company, Dallas: 


Liberty 


Region 12—-Bundy Colwell, presi- 
dent, The Colwell Company, Los 
Angeles 


Mr. Tharpe, MBA’s new president, 
is a native of Georgia and began his 
At- 


lanta, later becoming associated with 


career in the insurance field in 
mortgage 


that 


Life in its 
From 


interesting one 


Metropolitan 
loan department point 
the 


and all 


on, career is an 


recounted interestingly in 


another place in this issue 

Mr. Stallard is a graduate of Brown 
University former 
the School’s University Fund 


trustee of 
He has 


been active in educational work per- 


and a 


taining to the mortgage and real es- 
tate fields and has served as instructor 
of Upsala College in East Orange and 
Rutgers Divi- 
sion. He is a former president of the 
New Jersey MBA 
of the American Institute of Real Es- 


tate Appraisers and Institute of Real 


University Extension 


and is a member 
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Management. He is also a 
Bankers As- 
sociation of New Jersey’s Educational 
Foundation. He is a director of the 
Union Country Trust Company, Eliz- 
abeth, N. J. the Linden Trus: 
Company, Linden, N. J. 


Estate 
trustee of the Mortgage 


and 


Mr. Thompson is president of the 
City Bond & Mortgage Company, 
Kansas City, as well as chairman of 
the Western City Mortgage Company 
San Francisco, and a former 
president of the City National Bank 
and Trust Company of Kansas City 
He is a trustee and former president 
of the Kansas City Philharmonic 
Orchestra Association and a 
of the University of Kansas City, the 
Kansas City Art and the 
Kansas City Conservatorv of Music 
He is a graduate of the University of 
Michigan and a former director of its 
National Alumni Association and is a 
member of Phi Beta Kappa. He has 
of the 


since 


vice 


trustee 


Institute 


Association’s 
1956. 
served on its executive committee and 


been a member 


board of governors has 


acted as chairman of its mortgage 


market and conventional loan com- 
mittees. He has lectured at the or- 
ganization’s School of Mortgage 


Banking at Northwestern and Stan- 
ford Universities over the past decade. 

Mr. Dovenmuehle is chairman of 
Dovenmuehle, Inc., Chicago, one of 
the oldest mortgage banking firms in 


the country, established 116 years 
ago. He is a director of the Chicago 
Title & Trust Company; Chicago 


Dwellings Association and St. Luke’s- 
Presbyterian Hospital. Over the years 
he has taken a prominent part in ur- 
ban renewal activities in Metropolitan 
Chicago; is a former president of the 
Chicago Mortgage Bankers 
tion and has served on many Associa- 
tion the years. In 
1950 he was given the Association’s 
Distinguished Service Award. He is a 
regular lecturer at the organization’s 
School of Mortgage Banking. 


Associa- 


committees over 
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THE COMMITTEES OF MBA AND THEIR WORK 


AS THIS new Association year begins and the 
£ new committees take over their assignments, 
[ think it is significant to note that the work of 
these groups encompasses almost every conceivable 
interest and activity of our members and our in- 
dustry. When an Association 
attains the size that MBA has 

embracing as it does more 
than 2,000 member firms and 
at least 5,000 individuals active 
in it in some way—a good part 
of the work must originate with 
the committees and—for some 
of them—must be done largely 
by the committees. This year 
we have 22 standing commit- 
tees. The wide range of ac- 
tivities they represent is illus- 
trated by the committees themselves and the men 
who head them this year: 





Robert Tharpe 


Conference: C. C. Cameron, Raleigh 
Conventional: Frank R. Shugrue, Lincoln 
Aubrey M. Costa, Dallas 
Educational: Louis P. Wolfort, New Orleans 


Ethics and Standards of Practice: Dale M. 
Thompson, Kansas City, Mo. 


Cost Study: 


Farm Loan: Ewart W. Goodwin, San Diego 
Finance: George H. Dovenmuehle, Chicago 
FHA: Lon Worth Crow, Jr., Miami 


Financing Minority Housing: C. Ellis Hunt. 


Tulsa 
GI: C. C. DeWitt, Jr., Oakland 
Insurance: E. W. Muhsfeld, Los Angeles 
Legislative: Jack Adair, Atlanta 
Membership: Pat L. Davis, Fort Worth 


Membership Admissions: Clarence A. Hardesty, 


Seattle 


Mortgage Market: H. Bruce Thompson, Upper 
Darby, Pa. 


MBA Service Re-Evaluation: John F. 
it. Houston 


Austin, 


Mortgage Servicing: Joseph L. Engleman, New 


York 
Public Relations: Bundy Colwell, Los Angeles 
Walter C. Nelson, Minneapolis 


Research: Ernest P. Schumacher, Memphis 


Resolutions: 


Urban Renewal: Robert H. Pease, Chicago 


Young Men’s Activities: John C. Hall, Jr., Birm- 


ingham 


No one in mortgage banking has to be told that 
our industry today is crowded with some alluring 
prospects, and these are fully reflected in our 
committee organization. This question of deter- 
mining how, and in what way, mortgage bankers 
can best sell FHAs to individuals is an assign- 


ment of a special sub-committee of the FHA com- 
mittee headed by Robert H. Wilson of Chicago 
Che great possibilities for mortgage bankers in the 
development of real estate investment trusts 

something I personally think is as important as 
anything in our field in many years—will be fully 
explored and interpreted by another special sub- 
Carton 


committee of the research committee. 


Stallard is chairman. 


Above all, however, is the Association’s Execu- 
tive Committee which is actually the “work horse” 
of MBA. This is the group that meets most fre- 





Seated, left to right, George H. Dovenmuehle, Chicago; Carton S. 
Stallard, Elizabeth, N. J.; Robert Tharpe, Atlanta; Dale M. Thomp- 
son, Kansas City, Mo.; and B. B. Bass, Oklahoma City. Standing, 
Frank J. McCabe, Jr., Chicago; Miles L. Colean, Washington, D. C.; 


Samuel E. Neel, Washington, D. C.; 
Mass.; C. A. Bacon, Denver; Carey Winston, Washington, D. 


Nathan T. Bascom, Worcester, 
I C.; 
Wallace Moir, Beverly Hills, Calif.; and Herschel Greer, Nashville. 


quently, which must be available for call at all 
times, that has to consider every Association mat- 
ter, and must keep abreast of every factor, devel- 
opment and influence affecting our industry. By 
necessity, each member gives more liberally of his 
time, talents and efforts than any other: and | 
feel very fortunate that your Executive Committee 
this year 
successful men in mortgage banking. This photo 
shows them with our staff members at their initial 
meeting in Chicago and reflects the wide geo- 
graphical representation. 


is composed of such outstanding and 


I don’t recall a time in many years when MBA 
and our industry could look to the future with 
ereater confidence than we can today. The im- 
mediate years ahead do not promise a repetition 
of years such as 1955; but the promise is for a 
more normal and much more satisfactory experi- 
ence. Add this to the new developments coming 
along—and the fact that so many of our recent 
vexing “problems” haven’t proved to be the prob- 
lems we thought they would be—and I think it is 
certainly a time for confidence. But it is also a 
time for hard work. imagination and determina- 
tion to take advantage of the opportunities being 
presented 


PRESIDENT 
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i“ 


ee LI PELL you what I remember 
most about ole’ Bob.” a former 
college teammate remarked recently 


of Robert Hollis Charpe who has just 
been named MBA president. “He 


and he could 


was 
friendly as a hound dog, 
run like hell.” 

Times have changed since 1933 but 
Bob Tharpe has changed very littl 
He's still 


an attribute which one business asso- 


‘friendly as a hound dog,” 


ciate says is his company’s strongest 


asset. And he can still run like hell 
in a fast game that calls for a fast 
man. It is a little different kind of 
running than Bob did at Georgia 
Tech in 1933, for he has built a name 
for himself as a comparative new- 
comer in the mortgage banking field 
And he hasn’t done it sitting on his 
chair. No one knows this better than 
Mrs. Tharpe 

I'd like to speak with Mr Charpe,’ 
said a voice over the phoni recently 
So would I[,.” answered Kathryn 
Charpe a bit wistfully. Her husband 





ROBERT THARPE, 


WBAs neu 


ow Wed Like You to Meet...” 


President. 


and the man at the Association helm. Then join us 


on a visit with him and his family. one that will recall 


an interesting past and reveal an equally interesting present 


had left the house Sunday. flown to 
New York, was in Cleveland for lunch 
the next day and in Dallas for din- 
ner. He planned to round out Phoe- 


Louis and Chi- 
to Atlanta 
That's the way 


nix, San Francisco, St 


cago before returning for 
Saturday 
the 


An accomplished flier, 


dinner 
life 
past few years 
Bob 


Cessna 


on 


has been for Charpes these 
Charpe even owns his own 


to shrink the mules between 


business calls 


[his fevered activity is carried out 


in a somewhat disarming by 
Bob who attacks 
kind of 
to leave 
he 
pec ker devour a tree 

Another 
& Brooks, 


manner 
with a 
likely 


with the feeling 


everything 


casual ferocity that is 


an observet 
has just seen a sleeping wood- 
ol 


Incorporated, of 


Charpe 
Atlanta, 


secret we apon 


of which Tharpe is President and 
Chairman of the Board, is his ability 
to delegate authority Details drive 
him crazy. Once he has created the 


nucleus for an idea, he tmmediately 


turns it over to competent assistants 
and forgets it until it is supposed to 
be finished. Then he expects it done. 
Needless to say, Tharpe & Brooks is 
a highly efficient The 
Brooks in the name belongs to J. L. 
Brooks, Jr., Tharpe’s partner and the 


detail man in the company. Both went 


organization. 


to Tech: both were linemen on the 
football team: both scored outstand- 
ing gridiron records: and both love 


Kathryne Tharpe 
who is Bob’s wife and J L.’s sister. 

Then 
days when Bob was a 
Tech Se 


brother of the girl he was dating, “I 


the same girl 


association goes back to the 
star tackle at 


and J was the teen-age 


too much about Bob 
Ris 
that I always seemed to be in the way 
Most 


don’t remember 


in those days,” says ] “except 


14-year-old brothers are 


In his early days at Tech, Bob 
wasn’t the dynamo he is today. George 
Griffin, Dean of Men at Georgia 


Tech, remembers him as a rather shy, 


quiet fellow when he first arrived on 











a period when many like to recall as the great days of 


Twenty years later his team got together for a 
most of them are, in the past positions 
they were in that official picture in the back ground two 


WMBA’s new presider a man of many and varied inter- 

ts and one which has been with him most of his life football 
football. That began when hi as old enough and big reunion and here 
enough to play football and reached its peak at Georgia 
Tech where he was co-captain. That was in 1933, during decades earlier 
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years: 


Through the 


preside nt of Thar pe and Brooks 


Columbus, Ga. office. 


l pper left, Ernest S. 
young brother and standing, Bob in 1916. Ernest ts vice 
and 


Upper right, the Tharpes at home, 


Thar pe, Bob’s 


manager of its 


Bobby, Mrs. Tharpe, 
Tharpes in the living room of their fine Colonial home 
in Atlanta and, right, Bob at his desk with charcoal por- 
traits of his mother and his father, the late E. M. Tharpe. 





Bob and Mack Tharpe. Below, the 





the Tech campus in 1930. “It must 
have been the environment,” Griffin 
added. “By the time he was a senior, 
I seem to recall that he was involved 
in a high degree of devilment.” 

A native of Moultrie, 
Tharpe was born on September 16, 
1912, the fourth of five sons of the 
late E. M. Tharpe. He was a stand- 
out as an end for both Moultrie High 
and Darlington School for Boys in 
Rome, Georgia. His personal hero 
was brother Mercer (Mack) Tharpe, 
also an outstanding football player at 
Tech and scrub coach when Bob first 
arrived on the campus. It was due 
partly to Mack’s that 
Tharpe switched from end to tackle 
when he began playing college ball. 
Tharpe to this day frequently tries to 
face severe problems by imagining how 
Mack might have faced them. Mack, 
a flying officer on a CVE carrier, was 
killed in the Pacific during World 
War II. 


It was a good suggestion: by the 


Georgia, 


suggestion 


time Bob was a senior he was co-cap- 
tain of the team and a tackle on the 
Associated Press All-Southern Con- 
ference Team and was listed on the 
AP All-American honor roll. Of his 
play as a the SEC Sports 
Writers Board said: “Tharpe was one 
of the most sparkling performers of 
the year. He weighed only 185 pounds 
yet he skilled at knifing 
through, eluding blockers and getting 
at the runner that he more than made 
up for his lack of weight. Few tack- 
les have been seen in the South so 
fast and aggressive.” In his senior 
year he played 465 of a total of 600 
minutes, a performance which would 
tire the toughest of two-platoon line- 


senior, 


was so 


men today. 

Tharpe’s gritty manner of assaulting 
a problem head-on first showed itself 
at Tech when he was a young Naval 
ROTC student. The head officer, Com- 
mander Tisdale, was noted for his 
barnacle manner. When a scheduled 
threatened to interfere 


navy cruise 


with the beginning of the fall football 
schedule, Tharpe went to Dean Griffin 
to seek advice. “I just told him he’d 
lave to stand up to old Tisdale and 
fight for his rights,’ recalled Griffin. 
Tharpe stormed out of the office and 
did just that. Not one to back down 


either, Tisdale (who later escaped 
from Leyte when the Japanese in- 
vaded it and organized a band of 
guerilla fighters which fought the Japs 
for three years before he was finally 
caught and finally gave 
him an alternative—go on the cruise 
or turn in his naval uniform. Tharpe 
turned in his stripes and ended his 
college navy career. In World War 
II he redeemed himself beautifully by 


coming out a Lieutenant Commander. 


Bob graduated in the Com- 
merce course given at Tech and be- 
gan his career with the Metropolitan 
Life Insurance Company. He served 
in the mortgage loan branch from 
1935 to 1946, going on leave in 1942 
to enter the Navy as a Lieutenant. 


executed ) 


last 
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He spent two years on the West Coast 
and in the South Pacific as personnel 
officer with an aviation squadron. In 
7,000 
College 
on the 
l'rain- 


1945 he was one of 50 men of 
the Naval War 
graduation served 


Au 


selected for 
and alter 
staff of the Chief of Naval 
ing 

have been 


“The things that 


most important to me in the business 


two 


world,” Tharpe said recently, “were 
my 12 years with Metropolitan and 
my experience in the Naval War Col- 
It’s funny how things sometimes 


the 


lege 


seem just matter-ol-fact at time 


and later turn out to be tremendously 


important to you. At the time I was 
with Metropolitan I thought I was 
just biding my time. I was restless 


and thought it would never mean a 
left. But the things I 


learned and the contacts I made while 


thing once I 


[ was with Metropolitan Life have 

the most 
As for the 
learned enough about 
the 
was there to make up for four years 


turned out to be some of 
important ones we have. 

war college, I 
months I 


administration in SIX 


at Harvard Business College.” 


Bob and Kathryne, whom he mar- 
ried August 17, 1935, just after gradu- 
were in Kentucky with Metro- 
1946 Brooks’ 
father died and he found himself with 


ation, 
politan in when J. L. 
a construction business on his hands. 
‘I knew Bob Kathryne 
pretty miserable up there, so I called 
Bob asked 
about construction 
told 


and were 


knew 
He 


nothing, and 


and him what he 


the business 


me that he knew 
I said that was just fine; neither do I, 


so how about helping me run it.” 


Atlanta less than 


two months when the lure to start his 


CTharpe was in 


own mortgage banking business be- 


came “I was in 
South 


tion 


too strong to ignore 
on a road construc- 
recalls J. L., “and Bob 
‘How'd you like to go into 
banking 
The next thing I knew we 


Georgia 
job,” 
called me 
the mortgage 
asked 


were in it. 


business?” he 


CTharpe & Brooks, 


was organized January 1, 


Incorporated, 
1947, and 
within two years the tail was wagging 
the dog. J. L. finally liquidated the 
construction business to devote full 
time to the new company “Neither 
Like “Topsy” 


in “Uncle Tom’s Cabin” it “jes grew” 


of us liked it anyway. 


since then. Last year it handled some 


$14 million in loans. 
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The 
is the 
dent. Bob Tharpe has his own plane 


man at the MBA helm this year 
association's first flying presi- 


and travels all over the 
and in the pilot’s seat. 


country in it 


Both partners have continued their 
intense interest in football since grad- 
referees 


uation, serving as and on 
Georgia Tech’s Athletic Board. A 
close friend recalls the time a few 


years ago when Tharpe drove up to 
officiate 
at a game between Chattanooga and 

Thinking it night 
stretched out in his hotel to 


Chattanooga, Tennessee, to 


Suwanee. was a 


game, he 


take a nap and turned on the radio. 
The first thing he heard was his name 
being announced as one of the game 
officials. It was not only a day game 

it was being played in Suwanee, not 
Chattanooga. For this sterling dis- 
play of amentia, he won a place in 
Atlanta’s Sack Brain Club, composed 
of other business leaders who have 
committed blunders. (The 
latest to become a member is Tech’s 
new President, Ed Harrison, who bor- 
rowed Tharpe’s plane and flew to 
Savannah 
there and had to call his administra- 
tive assistant to find out.) 


similar 


then forgot why he was 


Ed Miles, Atlanta Journal sports 
writer, recalls the time Tharpe was 
officiating at a game between Ole’ 
Miss and Kentucky. Tharpe was 
flattened out in one play and limped 
off the field, complaining bitterly of 
a sore leg. His complaints went ig- 
nored in the heat of the game and 
Miles and Tharpe sat through the 
second half on the bench. After the 
game, says Ed, Bob still 
plaining, so they took a cab together 
to the hospital. The doctor took one 


was com- 


look. “You’ve got a broken leg,” he 
said. 
“Damn it,” bellowed Tharpe. “I 


told those guys it hurt.” 

The accident ended Bob’s career as 
a football official but he continued as 
He and J. L. 


scrub coach at Tech. 





Faster... 


We announce that we 
are now producing individ- 
ual mortgage amortization 
schedules on a new Univac 
Solid State Computer 
which computes and prints 
at the rate of 10 lines per 
second, or a page of figures 


each 6 seconds. 


FINANCIAL pPuBLisHiING COMPANY 


82 Brookline Avenue, Boston 15, Mass. 


COMPUTERS WITH THE NEWESI 


We believe this to be the 
fastest and most econom- 
ical method of producing 
amortization schedules — 
or to put it somewhat dif- 
ferently, send in your orders 
to feed the jaws of this 


ravenous monster. 


KENmore 6-1827 


EQUIPMENT AT YOUR SERVICE 
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a 


still give a dinner for the scrub team 
every year “just to remind them that 
they aren’t the forgotten ones.” And 
there is a standing offer of a new hat 
from the two partners to any man 
on the team who blocks a kick in a 
game. 

“Loyalty and friendliness are Bob’s 
two greatest characteristics,” says Dan 
Sinkler, Eastern Air Lines official and 
one of Tharpe’s closest friends. Sink- 
ler recalls a time when he and Tharpe 
were in Miami at the Eastern Air 
facilities and Captain Eddie 
arrived on the scene. 


Lines 
Rickenbacker 
“Captain Eddie operates on a tight 
schedule; he sometimes has appoint- 
ments 10 minutes apart,” says Dan. 
“But he took an immediate liking to 
Bob. He left; then called a few min- 
utes later and asked if Bob would 
When lunch 
was over, he canceled his schedule for 
the afternoon and personally con- 
ducted Bob on a tour of our facilities. 
Bob’s ability to make friends is infec- 
tious. I’ve never known anyone quite 
like him.” 

Tharpe attacks personal challenges 


have lunch with him. 


with the same aggressive spirit which 
he takes on business challenges. Sink- 
ler remembers the time Bob had pur- 
chased a cabin cruiser in Miami. He 
had never been on the boat before, 
and it was a good deal larger than 
cruisers he was accustomed to han- 
dling. Nevertheless, when the boat 
was ready, he 
guided it into the fueling dock. There 
was a heavy wind and the sea was 
running rough but Tharpe put the 
boat into the dock like an expert. The 
fueling attendant, obviously impressed, 
said: “You really handle that boat 
beautifully; how long have you had 
it?” “Fifteen minutes,” Tharpe an- 
“Fill ’er up.” The 
attendant was so astounded he just 
stared at Bob in open-mouthed wonder. 


jumped aboard and 


swered casually. 


The same was true when Bob 
learned to fly. He bought the plane 
and began taking flying instructions 
the same day. Less than three months 
later he flew the ship all the way to 
the West Coast to attend an MBA 
meeting, a feat virtually unheard of 
in flying circles. Two of his favorite 
passengers are his 79-year-old mother 
and his sister. 

Regardless of pressing business du- 
ties and a continuing drive to keep 
abreast of all facets of the industry, 
Bob Tharpe is still a family man at 


heart. When not on business, he is 
usually found with his family around 
the swimming pool, of which they are 
justly proud. His home in suburban 
Buckhead, Atlanta, reflects the same 


friendly atmosphere which character- 





Now a new episode in a busy life 
President 


Tharpe of MBA and, with Mrs. 


begins. He’s just become 


Tharpe, acknowledges the honor. For 
the next 12 months his time with 
Tharpe & Brooks will be shared with 


the national Association. 


izes the Tharpes. His older son, Rob- 
ert Hollis, Jr., is following in his dad’s 
footsteps. A stellar back at Darling- 
ton, he is now a promising halfback 
on the Georgia Tech freshman team. 
He is the first back in a long line of 
linemen. But if he breaks the tradi- 
tion of the Tharpes being notably line 
players, his second son, Mack, named 
after Bob’s late brother, will pick it 
up again. At 14, Mack stands 5-101 
and weighs 210 pounds. 

An active member of the commu- 
nity, Bob Tharpe belongs to the 
Breakfast Club, Commerce Club, the 
Atlanta Touchdown Club, the Pied- 
mont Driving Club, the Capital City 
Club; is a trustee of the Georgia Tech 
Athletic Association; a Phi Delta 
Theta; and a steward of the Method- 
ist Church. 

His service in MBA is also long and 
He has been an Asso- 
ciate Governor at Large, Regional 
Vice President, Chairman (1956- 
1957) of the National MBA Legisla- 
tive Committee and has served several 
terms on the Association’s Board of 
Governors. In 1958, he received the 
MBA Distinguished Service Award. 
As such, it is just another reflection 
of one of the guiding factors of Bob’s 


distinguished. 


life—to play every minute of every 
game and play it to the hilt. 






PERCY WILSON 


Mortgage & Finance Corp. 





First Mortgages © Direct Placements ¢ Sale Lease-Backs 
one of the Midwest’s oldest and largest 
mortgage bankers 


originating and servicing residential, 
commercial, and industrial loans for leading 
institutional investors 


complete IBM accounting and reporting systems 


134 N. La Salle St., * Chicago 2, Ill. 


CEntral 6-8270 
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SERVICING TIPS 





from the TOP 


About mortgage loan servicing 

from the Mortgage Servicing Committee 
Joseph L. Engleman, Chairman 

Column Conductor—Donald A. Luff 





What to Keep and What to Throw Away 


N RECENT years, the ever-increas- 
| ing accumulation of paper records 
has become a major problem. This is 
particularly true in our field for vir- 
tually all mortgage loan records are 
duplicated—one with the investor and 
one with the mortgage banker 

Though the retention of certain 
records is obviously necessary to 
proper control, we think there are 
many of insufficient value to justify 
their retention and certainly in mul- 
tiple copies 

Recognizing the problem, MBA’s 
Mortgage Servicing Committee has 
taken on the task of developing a 
“Records Destruction Program” ac- 
ceptable to both investor and mort- 
wage banker. Since most of the vital 
material is retained by the investor, 
the Mortgage Servicing Committee 
concentrated initially on a program 
covering the materials and records 
maintained by the mortgage banket 

We strongly feel that a Standard 
Destruction Program for mortgage 
records is long overdue and that it 
could provide substantial benefit to 
investors and mortgage bankers alike 
Che adoption of this first phase would 
be a major step in the right direction. 
Your realistic review of the recom- 
mended program printed on the op- 
posite page and your comments and 
recommendations with respect to it 
can be of great assistance 

What to keep, what must be kept, 
and what to dispose of has become a 
problem of these times; and _ possibly 
we in the mortgage field are just be- 
ginning to feel the full effects of it. 


in view of the accelerated activity of 


It's a problem everywhere, in every line of business and 
mortgage lending is certainly no exception. Fact is that 
growth and expansion in all kinds of business had to 

reach a certain point where the matter of retention of records 


would be acute—and that point seems to be here. 


By JOSEPH L. ENGLEMAN 
Director of Mortgage Servicing, Mutual Life Insurance Company of New 
York; Chairman, Records Destruction Subcommittee of the Mortgage 


Servicing Committee 


the present period. Certainly both one having any part in the mortgage 
sides of the investor—originator com- investment process is to Cut costs in 
bination will be increasingly aware of every way possible, here is a field 


the added expense of maintaining where we do not know what can be 


records which, under careful analysis, saved because we aren't fully aware 
might not be needed at all. And since as yet of the precise formula we must 


one of the prime objectives of every- follow. 





Prime Mortgages i oA 








F. EH. A. AND a. I. NN 
MORTGAGES 


@ In Choice Locations 
@ Offered at Maximum Yields 
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Proposed Destruction Program Covering Mortgage Loan Records 


Item Proposal 


Construction Loan Account Record (advances, in- *Destroy 7 years from date loan repaid in full 
terest adjustments, fees, discounts, etc. up to closing 
of permanent loan and sale to Investor) 


Permanent Loan Accounting Record (Ledger sheet or *Destroy 7 years from date loan repaid in full 
card or equivalent) 

Receipt from borrower (for pay-off papers, release / *Attach to permanent loan accounting record pro- 
satisfaction, note, mortgage, abstract, etc.) and (all posed for destruction 7 years after loan repaid in full 
forms including FHA or VA relative to pay-off) 


Monthly Accounting Reports (remittance journals, Destroy after next Investor audit—but not less than 
single debit reports, etc. ) | year from date of report. 

Loan Application Destroy when loan paid off 

FHA and VA papers other than those relative to Destroy when loan paid off 

pay-off. 

Closing Statement Destroy when loan paid off 

Loan submission form to Investor Destroy when loan paid off 

Anti-coercion letter—Borrower designation of hazard Destroy when loan paid off 


insurance agent 


Cost breakdown—signed by borrower listing costs at Destroy when loan paid off 
time of loan origination 


Investor Commitment Destroy when loan paid off 
Deposit Receipt and Sales Contract Destroy when loan paid off 
FHA insurance premium notice and receipts Destroy when loan paid off 
Original mortgage loan securities (mortgage, note, Give to borrower when loan paid off 


assignment, etc.) 
Real estate tax bills and receipts Give to borrower when loan paid off 
Hazard insurance policies and premium receipts Destroy in 13th month following expiration date of 


policy. Give to borrower when loan paid off 


*Destroy when loan is paid off if record is microfilmed. 

















Protect your mortgage investments wich 
Berks Title Insurance policies. Berks Title offers full 
service to corporations and individuals who buy, lease or 


otherwise invest in real estate. 


Baths Jitle  NSURANCE COMPANY 


READING, PENNSYLVANIA 


Agencies throughout Delaware.. Florida... Maryland. ..New Jersey. . North Caro- 
lina .. . Virginia... Ohio... Pennsylvania... West Virginia. . District of Columbia 














DEWBERRY ENGRAVING 00. 


yaehaa T BIRMINGHAM ALABAMA 
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THE SINGLE AUDIT 


HERE still exists misconceptions 
i mr misunderstandings relative to 
the meaning of “single audit.” Be- 
fore going into this concept from the 


viewpoint of the correspondent, it 


might be well to define again just 
what is meant by “single audit.” 
Briefly, it is a method of audit con- 


ducted annually of the operations of 
a servicer or correspondent with re- 
spect to the mortgage portfolio of its 
investor or investors. It is conducted 
by a local CPA acceptable to the in- 
vestor, which is done concurrently 
with or independently of the regular 
audit as to the internal operations of 


the servicer 


In the March 1960 issue of The 
Mortgage Banker. Ehney A, Camp, 


Jr., vice president of Liberty National 
Life 
the benefits derived 


Insurance Company, discussed 


from the use ol 


single audit and concluded that the 
investor will find itself better off once 


it has given the plan a fair’ trial 


\ long look at the 
of this innovation lends support to M1 
that the 
And ac- 


tual experience by our company with 


pros and cons 
Camp’s corollary conclusion 


servicer, too, should benefit 


one group of investors has proved that 


the use of the single audit does, in- 


deed, benefit the servicer 


Every mortgage loan correspondent 


or servicing agent can remember a 
surprise visit by the auditor of one of 
his investors during this period when 


the servicing department, accounting 


department and IBM _ department 
were in the midst of paying the cur- 
rent year’s tax bills for several thou- 


sand borrowers. Or it might have oc- 


curred at the time when the person 


with whom the auditor would like to 
discuss a few problems was out of 
town—perhaps even visiting the audi- 
tor’s home office. To any servicer who 


represents a number of investors it is 
both 


to regula) business Operauions to have 


time-consuming and disturbing 


benefits both servicer and investor 


Single audit has been held out as one of the important steps 


in streamlining that both investors and correspondents can 


take to save a great amount of time and money 


no hazards that can’t be overcome. 


with 





Many investors 


support the plan. What does it mean for the servicer? 


Here are the conclusions of one who’s using single 


audit with one of his investors. He says 


the bene fits are substantial. 








By LON WORTH CROW, JR. 


President, Lon Worth Crow Company, Miami 
Chairman, 1959-60 Research Committee 


a number of independent audits con- 
If there 
were a planned once-a-year audit for 


ducted throughout the year. 


servicer could 


dollars by the 


all investors, the save 


countless hours and 
elimination of the duplication of work 
which results from visit after visit by 
As one life insurance 


investor said regarding the advantage 


many auditors. 
of single audit, “I would certainly dis- 
like to think we 
to an independent examination by the 


had to be subject 


insurance departments of each of the 
states in which we are doing business. 
We would be stepping over examiners 
all of the time 
nation on a coordinated basis, with se- 


By having our exami- 


lected representatives of various states 
on the job with examiners from our 
own state, we are able to cooperate 
to the fullest extent and I’ve always 
been confident the examination, when 
completed, is more thorough and cer- 


tainly less time consuming.” 
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It is generally thought that a sur- 
audit made by an 
auditor is more likely to reveal a 
defalcation than the planned audit by 
a CPA, which gives the wrong-doe1 


prise investor 


to try to conceal his act. It is 
that 
surprise audit would result in an in- 
crease of fraudulent 
those in the correspondent’s employ, 
inasmuch as the type of audit con- 
ducted by the investor as to its own 


time 
doubtful the elimination of the 


transactions by 


separate mortgage portfolio has never 
been considered as a great deterrent 
to defalcation. Actually, a combined 
audit of both the investor’s portfolio 
and the servicer’s internal operations 
by the local CPA as envisioned under 
single audit would probably be much 
more effective in discovering defal- 
cation. 

The confidence in a correspondent 
by its investor certainly should not be 


lessened by the elimination of the 





sti 


duplicate audit. In fact, many inves- 
tors presently do not make an inde- 
pendent audit but rely entirely upon 
the financial stability and personal 
reputation of the correspondent. Then, 
too, the protection afforded the inves- 
tor by the broad coverages of the 
Mortgage Bankers Blanket Bond, 
which was not available a few years 
ago, must be recognized. 


At this point, some of the mortgage 
bankers are probably asking them- 
selves whether the elimination of the 
investor’s audit won’t also eliminate 
the liaison established by the auditor 
with the servicing department of the 
correspondent. Most assuredly, no 
contact between the servicer and in- 
vestor should be breached. 
come this objection, the 
should send a man to the home office 
of the investor at regular intervals for 
discussion of problems and new meth- 
ods in coping with them. The inves- 
tor could reciprocate by sending some- 
one from its servicing division to see 
each of its correspondents. These visits 
could be made on a planned schedule 
convenient to both servicer and inves- 
tor, making it possible to obtain coun- 


To over- 
service! 


sel and advice from conferences with 
those actually in charge of the ac- 
counting and servicing functions. 

A final argument in favor of adopt- 
ing the use of the single audit is that 
this system of accounting practice 
would give the mortgage loan cor- 
respondent an opportunity to have 
uniform internal accounting records. 
Simply stated, the correspondent could 
eliminate some special types of rec- 
ords now being kept in order to com- 
ply with the wishes of visiting audi- 
whom has individual 
requirements. Although this might 
eliminate some one item the travelling 
auditor would like to have, the result 
would be a more comprehensive audit 


tors, each of 


for the investor. 

The certified accountant 
would certainly charge more for mak- 
ing such a comprehensive audit. But 
the additional cost 
than offset by the savings accruing to 
both the mortgage banker and inves- 
tor by the elimination of the waste 
in man hours caused by duplication 
of effort. And it should greatly bene- 
fit the small investors who have been 
reluctant to adopt a national mort- 


public 


would be more 


gage investment program because of 
the expense of a travelling auditor. 

The adoption of the single audit 
would be a forward step along the 
road to a better and more profitable 
relationship between servicer and cor- 
respondent. 

> FIRST FORECAST FOR 1961: 
Miles L. Colean forecasts 1961 hous- 
ing at $19.1 
previous year except the all-time high 
of 1959. In House & Home, he sees 
1,424,000 starts, some 75,000 
than this year but still 128,000 short 
of 1959. 

An increasing supply of mortgage 
funds will not restrict the number of 
houses that will be built, but only 
“whether or not the homebuilders can 
cut their costs to make better housing 
easier to buy, and how much more 
livable and desirable they can make 
their product to compete with the val- 
ues offered by competing industries.” 

Pointing out that there are 11 mil- 
lion American families right now who 
could afford to trade up to a house 
costing at least $17,500, he says there 
are only half this number of $17,500 
houses in the housing inventory. 


billion, exceeding any 


more 
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WAS something brand new in 


I 
i MBA, 


new for any trade group 


actually something rather 
Told about 
the way it happened, these were the 
details 
More 
agers and 
of all kinds 
and municipal funds, and officials of 
sat in rapt 


120 


officers of 


than investment man- 


pension funds 


private funds, city, state 


banks administering funds 
attention in the Commodore Hotel in 
New York to The Mortgage 
Loan Story about the 
it had for them in the future invest- 


hear 


and meaning 


ment of the funds entrusted to them 
Essentially what they heard was this 


> That the prime barrier that has 
so long acted as a road-block for mort- 
investment by funds 


vage 


pension 
the “handling” procedure to them, 


servicing to us—need deter them no 


longe! It’s resolved, completely and 
finally; and as President Bass empha- 
sized time after time in the discussion, 
factor in 


it should no longer be a 


determining whether a fund wants to 


buy mortgages or doesn't. 

> That mortgage bankers all ove: 
the country are completely equipped 
and ready to do the same efficient and 
satistactory origination and servicing 
job for pension funds that they have 
for other institutional investors such 
as life companies and the mutual sav- 
ings banks. 

> That in the mortgage loan—the 
oldest, best-known, widely respected 
and well-proven form of investment 
the pension funds can get a rare and 


unique combination of safety, liquidity 


Selling Mortgages t 


and yield—and they can get in now in 


full measure. 
> That 


that alluring and appealing factor for 
vield 


a certain special feature, 
anyone who is investing is at- 
tractive indeed and for an increased 
their funds, the pension 
trusts ought not many 


return on 
overlook the 
advantages in mortgages. 

It was an unusual meeting. It was 
MBA-sponsored but, except for the 
MBA members who spoke and Asso- 


ciation officers, no members were 
there. Those who were there were 
the investment officers of these 


pension funds and bank officials ad- 
such funds. It was in- 
vitational. MBA had had little pre- 


vious contact with any of these funds 


ministering 


nor had the funds any previous asso- 
ciation with us. All were sophisticated 
investors who know the fields of in- 
vestment in which they operate, right 
down to the last basis point; but re- 
garding mortgages, many of them 
were unaware of just what we do and 
True, all knew the 
essentials, them had to 
be, in a sense, led by the hand through 


many of the procedures of modern 


how we do it. 


but some of 


mortgage investing, procedures which 
to those in the business seem simple 
yet to an outsider can appear, it must 
be admitted, complicated indeed. 
The meeting was a giant step for- 
ward in educating a group of pension 
fund managers why the mortgage is 


attractive to them now, why it will 


continue to be, why they can do bet- 
investing in mort- 


ter dollar-wise by 


gages, why there are no real barriers 
left to keep them out and why the 
mortgage banker is well equipped to 
do the job for them. 

It was also a giant advertisement, 
an advertisement for MBA members 
and that part of the mortgage indus- 
try represented by MBA. It was an 
the modern 
gage industry, a factual, carefully- 
contrived effort to show an important 
group of these funds just what we 
have and what we can do for them. 
An estimate of the amount of capital 
represented by those who were there 
is difficult to set but a minimum guess 
would run into the hundreds of mil- 
lions of dollars. Thus, in this one 
meeting, MBA did a selling job with 
people who can purchase millions of 
dollars of mortgages; and that in turn 
leads to the thought that there are 
many, many more groups of funds of 
equal size which remain to hear The 
Mortgage Loan Story. 


advertisement of mort- 


This Mortgage Seminar for Trus- 
teed Funds was the creation of a num- 
ber of people including Thomas E. 
McDonald and President B. B. 
who has long been convinced that a 
tremendously big factor in the future 
of mortgage banking is the opening of 
the giant pension funds to mortgages. 


Bass 


Just what did we tell these pension 
fund officers, what sort of a selling 
story did we give them and what did 
they say? The average MBA member 
might conclude that whatever it was, 
it was something he already knows; 
and to some extent that’s true. Yet 





42 THE MORTGAGE BANKER + October 1960 





; to Pension Funds 


a 


Just as what were once considered barriers to pension fund investment in 
mortgages have been removed, MBA removed another barrier and 

> undertook a direct selling of mortgages to the fund managers. MBA invited 
them to a meeting to hear The Mortgage Loan Story. They came; and 
here’s some of what was said and done and the implications for the future. 


The Mortgage Loan Story, as MBA 
related it to them, is worth tracing 
in brief here as a guide to what those 
who have given careful consideration 
to this great new challenge of the 
future think are the salient factors to 
keep in mind. 

First, there was a specific manual, 
The Mortgage Loan Story, prepared 
especially for this meeting which shows 
by example, form and document just 
how these funds can operate in the 
field of mortgage investment. Then 
there was the program itself with ten 
MBA speakers on the rostrum, each 
with a specific subject, one to follow 
the other in proper sequence. ; 

Thomas E. McDonald, vice presi- 
dent of T. J. Bettes Company, Hous- 
ton, who had the major role in 
planning the meeting, arranging the 
program and even in preparing the 
manual, conducted the day-long ses- 
sions. He opened by telling the pen- 
sion fund managers just what MBA 
is, its place in the industry and, in 
fact, how this business of mortgage 
banking operates. 

“The ease of acquiring and holding 
a mortgage loan for investment is the 
Seminar message—that is what we are 
here for today,” he said. 


JOSEPH L. ENGLEMAN 


Ross Fox, also a vice president of 
T. J. Bettes Company in Houston, a 
firm already deeply involved in suc- 
cessfully selling mortgages to pension 
funds, had the assignment of “Sim- 
plicity Characterizes Mortgage Ac- 
quisition and Portfolio Development.” 
After an opening discussion, he 
launched into just what happens when 
you begin to buy FHAs and VAs. 

“Here are the steps to simplified 
mortgage purchasing. Having deter- 
mined that you wish to buy insured 
and guaranteed mortgages in a par- 
ticular area, contact a mortgage 
banker in that area and secure from 
him a list of institutions for whom he 
is presently servicing mortgages. Ob- 
tain bank references and other data 
that a prudent person would secure 
before entering into a long-term con- 
tract. If you do not know a specific 
mortgage banker in the area, the MBA 
headquarters in Chicago will give you 
a list and other information you might 
require. 

“You will find that any of these 
men will be pleased to visit you in 
your headquarters to discuss mort- 
gages they might have to offer now 
or in the future. You should deter- 
mine, by consultation, the volume of 








mortgages that he might be able to 
offer you, and predetermine at this 
time the price range of properties that 
you wish, whether or not they are to 
be new or existing houses, and the 
minimum credit 
you might wish to be applied. 


requirements that 


“This will eliminate a lot of future 
discussion. Do not be too restrictive in 
these items so as to reduce the possi- 
bility of obtaining mortgages and by 
all means keep in mind that you are 
not buying this house to live in your- 
self and satisfy your wife—but are 
merely making the loan on it. 

“We have run into some tricky in- 
ternal problems on some of these spe- 
cial provisos. A certain city fund, for 
example, requires that it will make no 
loan to a city employee 
most shipped a loan on the city at- 


but we al- 


torney who had approved the con- 
fund, we almost 
shipped a loan on an employee of the 
bank department. Our real 
blooper union-nego- 
tiated plan covering all northern Cali- 


tract. In another 
trust 
occurred on a 


fornia, the Carpenters Union (AFL- 
CIO). The contract calls for 
diversification and union-built houses. 
It seems that District No. 50 of the 
United Mine 


area 


Workers represents a 


wy 


“JAMES E. GORMAN 
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“Our Purpose Is to Explain How .. . 


easy it is to buy FHA and VA 
loans with safety and how little ex- 
pense and work it is to properly 


service them at your level that 
is the investor’s level,” President 
B. B. Bass told the pension fund 


people. 

“Today, all the real loan servic- 
ing can be done, should be done, 
and in many cases is being done by 
the banker at the local 
level 
It is no cost to the investor because 


mortgage 


at no cost to the investor. 


the service fee he gets for his work 
is deducted from the interest on the 
loan before the investor figures the 
vield he will receive on the loan 
and, of course, if that figure is not 
attractive, he doesn’t buy 

“We are convinced, and we think 

that the 
reasonably 


we can convince you, 


administrative work 


needed at the investor level today 
is so little, so simple, and so inex- 
pensive that for all practical pur- 
poses it should not even be a factor 
in determining whether or not you 
should initiate or maintain an ac- 
tive mortgage investment program. 

“In considering the possible pur- 
chase of mortgages, do not be con- 
that 
resolved to your satisfaction—mat- 


cerned over matters can be 
ters such as ‘doing business’ laws or 
the ability, reliability, and responsi- 
bility of the mortgage bankers you 
might do business with. 

“These are important, but they 
don’t bear directly on the merits of 
FHA and VA loans as investments 
in competition with other fixed in- 
After you be- 
mortgages as 
investments, you can let the mort- 


come investments. 


come interested in 


gage bankers who want to do busi- 
ness with you convince you on all 
these points. 

“We do not suggest that you can 
buy mortgages blind, nor deal with 
any mortgage banker blind, any 
more than you could buy stocks, 
bonds, or real estate blind. We do 
say it is easy to do it right. We say 
that any person who is competent 
to influence any type of an 
vestment program can easily and 
quickly learn enough about FHA 
and VA loans and mortgage bank- 
ing operations to profitably initiate 
and administer a mortgage invest- 
ment program in FHA and VA 
loans through mortgage bankers. 
And if you want suggestions or 
help in getting started on such a 
program, or in improving one you 
now have, our association stands 
ready, willing, able and anxious to 
be of service.” 


in- 














considerable number of carpenters in 


Fresno, California. Yes, we sent Dis- 
trict No, 50 loans to the AFL-CIO 
Carpenters and promptly repur- 


chased $300,000 of loans. 


“You have established your ground 
rules now, including servicing obliga- 
tions of the mortgage banker—#in gen- 
eral, he will do those things which he 
would do if he owned the mortgage 
himself. You are then prepared to 
commit to purchase X dollars of mort- 
gages which is normally done by you 
issuing a commitment letter agreeing 
to purchase, on a certain date, mort- 
gages meeting the standards and quali- 
fications set out in the purchase and 
service contract. The commitment let- 
ter should give the percentage price 
of par that you are paying, the interest 
rate of the mortgage, the dollar vol- 
ume and the required delivery date 
you may require specific properties 
but it will greatly simplify handling 
if you will issue a commitment for a 
blanket 


area. 


dollar amount in a specific 
Che individual mortgages will, 
of course, meet the pre-determined re- 
quirements previously set out in the 
purchasing contract. These require- 
ments may be changed by you in the 
individual 


changing conditions. 


commitments to meet 


“Timing of delivery is greatly facili- 
tated by your appointing an attorney 


44 


in the town of the mortgage banker 
the mortgage banker pays the fee) to 
check the legality of the documents. 
[he mortgage banker checks all pa- 
pers and sends the basic documents to 
the attorney who makes his certifica- 
tion and sends the entire package to 
The mortgage banker retains 
balance of the file for servicing 


you. 
the 
purposes, 

“Your file need contain only the 
mortgage 


note and deed of trust (or 


in those states not using the deed of 
trust), title policy, and in some states 
the survey, hazard insurance certifica- 
tion, credit report and pictures of the 
property. The file cover reveals all 
data you will check. Except for occa- 
sional spot checking to satisfying your 
curiosity, you need not open a file. 
The file cover has both the mortgage 
banker’s and the attorney’s certifica- 
tion. 
‘To further that the 


assure you 


Ww 





Thomas McDonald 


There are few mortgage bankers 
around now who fail to see the great 
possibilities of selling mortgages to 
pension funds. But it hasn't always 
been that way, even in the last 
several years. One who did, one who 
saw this vast new market for what 

it is, was Thomas E. McDonald 

and to him MBA and the industry 
can well extend a vote of thanks 


for the pioneering he did. 
As for the Mortgage Seminar for Trusteed Funds, his was the 


major contribution to creating the program, preparing the 


manual and, even more important, in seeing that his initial 
selling effort clicked in every respect. 


ae 
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nortgage banker has fully complied 
vith the purchasing agreement, he 
will agree in the purchasing agreement 
to re-purchase any loan which is 
found to not fully comply with the 
purchasing agreement provisions. 
[here is absolutely no necessity for 
your checking papers and making in- 
dividual appraisals of the mortgages. 
You merely file the whole package 
and check the detailed billing at- 
tached. You make the necessary ledger 
entries to put the investment on your 
books, and monthly thereafter, treat 
them as one solid block because the 
mortgage banker furnishes you 
monthly accounting, both detailed and 
summarized. You need only make a 
ledger entry for principal repayments 
received, and interest payments re- 
ceived. As your portfolio of mortgage 
investments grow with this particular 
servicer, all having the 
same interest rate are given the same 
bulk handling bookkeeping treatment. 
Whether you have a half million dol- 
lar investment with this mortgage 
banker or twenty million, only two 
entries per month per interest rate are 
required and you file the monthly ac- 
counting information furnished you 
by the mortgage banker. This account- 
ing method, incidentally, has been 
approved by the comptroller of cur- 
rency for use in national banks. 
“That is all—it is that simple to 
buy and own guaranteed and insured 


mortgages 


mortgages.” 

W. W. Dwire, Chairman of MBA’s 
1959-60 Servicing Committee, had for 
his assignment “The Contractual Re- 
lationship Between the Mortgage 
Banker and the Fund’s Trustee.” As 
such, he had the responsibility of in- 
terpreting to the fund managers just 
what is involved when they buy mort- 
from a mortgage banker and 
retain him to do the servicing. He 
told them just exactly what the in- 
vestment process is, the warranties in- 
volved and the responsibilities of the 


gages 


mortgage banker as servicing agent 
for the fund—all collections, remit- 
tances of funds, disbursements from 


escrow, handling delinquent accounts, 
handling insurance, and handling fore- 
closures, if necessary. There are also 
the duties of inspection of properties 
“do we have to inspect the proper- 
ties ourselves?”, asked a manager. 
The answer: “No.”) The fidelity bond 
was explained, the property manage- 
ment aspect and the various records 





The fund managers heard The Mortgage Loan Story with the manual, The 
Mortgage Loan Story, before them, along with the FHA-VA study by MBA- 
NYU and other data. It was a schoolroom type meeting, an arrangement 
which proved wise in view of the extensive note taking by the managers. 


to be kept, all these phases of the 
investment process were detailed in a 
clear and concise manner. 
“Simplified Record and Controls” 
might be said to be the crux of the 
whole effort because it is in that ac- 
complishment that means the entry of 
more and more funds into mortgage 
investment. And, in that achievement, 
is single debit which A. A. Johnson, 
vice president of the Colonial Mort- 
gage Service Company, Upper Darby, 
Penn., described for the officers. 
“Single Debit to an investor, as its 
name implies, utilizes a single entry or 
debit to record transactions on a large 
number or block of mortgages. The 
theory is that an investor is not con- 
cerned with all the details relative to 


FHA— 
VA— 





those payments made in accordance 
with the loan contract, provided he 
receives the total amount due and is 
assured that detailed records are avail- 
able in the hands of this agent. On 
what day during the month did Mrs. 
Jones pay is unessential. The investor 
is interested in details of loans in ar- 
rears, and to a lesser degree, those 
that are paid in advance. 

“Multiple postings on many loans 
are condensed to a single posting of 
the total of all the individual entries. 

“Should you have a portfolio of a 
number of loans, hundreds or thou- 
sands, with one agent, you may main- 
tain complete control by setting up 
two due items and posting two 
amounts paid each month. This state- 


MORTGAGE FINANCING 


Conventional — 


Capehart— 
NATIONWIDE BROKERAGE— 


REED & BISCO ASSOCIATES 


554 FIFTH AVE., NEW YORK 36 » 


Clrele 5-2115 


Inquiries invited 
TWX NY-1-5341 
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The fund managers were from every type of fund, private, 


ment presupposes that all mortgagors 
made their monthly payments strictly 
their contracts.” 


in accordance with 


Pension fund managers have to give 


the highest consideration to safety 


some factors such as liquidity do not 


have quite the same importance as 
they do for many other types of in- 
vestors but safety isn’t one of them 


There must be safety and the assign- 
ment of Rogers W. Hatch, vice presi- 
dent and treasurer of Walker & Dun- 
Washington, D. C 
“Safety in Mortgage 
Assured.” 

In considering mortgages as an in- 


look to 


protection 


was to 


lop, Ine 


tell them that 


Investments Is 


vestment medium, we must 


two basic sources for our 


One is the value of the property and 
the borrower 


the other the credit of 


We are now discussing loans which 
have a third safeguard, the protec- 
tion of FHA insurance or the VA 
guarantee.” 

For the first point he analyzed the 


forces. For the second he 


this 


econom 


described it way to the pension 


fund managers 
“The second safeguard is the credit 
In mortgage lending 


of the borrowe1 


today, the ability of the borrower to 


meet his payments on time receives as 
value of the 


much attention as the 


pledged property. So long as the loan 


payments are met promptly as they 
tall due 


value of the 


no thought is given to the 
property 
In processing mortgage applica- 


banker 


the borrower’s ability to make his pay- 


tions, the mortgage measures 


ments by the ratio of his total monthly 


payment comprising interest princl- 


pal, real estate taxes and insurance 
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to his effective income. Effective in- 
come for mortgage purposes excludes 
nature, 


and 


any income of an uncertain 


overtime bonuses 


A ratio of less than 25 


such as pay, 
parttime pay 
per cent is normally required. From 
20 to 224% per cent is usual today. 


“There are also taken into consid- 


eration other factors affecting the 
borrower's ability to pay, such as 
accumulated savings, other financial 


obligations and past housing expense 
compared with that incurred in the 
new home 

“As in the case of property values, 
the borrower's future ability to pay is 
of more importance to the lender than 
his immediate ability at the time the 
loan is closed. The ratio of mortgage 
payments to effective income and the 
measures of ability can 


other to pay 


be considered only an indication of 
what may be expected throughout the 
life of the mortgage 

“The one thing that will determine 
a borrower's ability to meet his future 
mortgage obligations is the trend of 
this disposable income, which, of 
course, is what he has left after paying 
his taxes.’ 

Then he said 

“Trusteed funds which are about to 
invest in mortgages will be particu- 
larly interested in the third safeguard 
of mortgage investments because they 
will undoubtedly be buying FHA in- 
VA guaranteed loans. Afte1 


all. investments in these vovernment- 


sured or 


underwritten mortgages has the back- 


ing of the U. S. government 
“FHA mortgages are insured by the 


Federal 


Housing Administration. In 


1960 





city and state, and from all sections of the country and it was 
full attendance from beginning to end. Close attention to the program, with many questions, was a tip-off to their interest. 


the event of default, the lender trans- 
fers it to the FHA in exchange for 
debentures that are fully guaranteed 
by the U. S. Treasury. 

“VA mortgages are guaranteed by 
the Veterans Administration up to 
60 per cent of the amount of the 
loan or $7,500 whichever is less. In 
the event of foreclosure, the lender 
receives payment in cash. 

“From the inception of the VA 
mortgage guarantee program in 1954 
through June of 1957, the VA guar- 
anteed $42 billion of The 
amount paid out during this period 
for claims or in acquiring properties 
was slightly over 2 of 1 per cent of 
this total. The VA has reported that 
the proceeds it realized from resale of 


loans. 


foreclosed properties has brought an 
average of 9 per cent in excess of book 
value, indicating that the ultimate 
losses from its guarantee program will 
only be nominal. 

“Surely the experience record on 
FHA and VA mortgages of the gov- 
ernment which insured 01 
guaranteed them and the institutional 
investors who held them, will support 
the conclusion that they constitute a 
non-risk as well as a high yield invest- 


agencies 


ment medium.” 

For the clincher, the closing speak- 
ers were men from institutions which 
these pension fund managers knew 
They were men reflecting long 
investing in 


well. 
experience in successful 
mortgages. They 
tions who know mortgage investment, 
and appreciate that the factors which 


have deterred pension funds are not 


were from institu- 


paramount today. 


James E. Gorman, assistant treas- 


irer of the Chase Manhattan Bank 


in New York, told the managers that | 


“we have sold ourselves on mortgages 
for pension funds. Servicing is easy. 
We think FHA’s and VA’s compares 
with government bonds in investment 
quality; we regard conventional loans 
as comparable to high and medium 


grade corporate bonds in quality. And | 


of course we like them for the yield. 
In some of our pension trusts we have 
had as high as 25 per cent invested 
in mortgages and real estate including 
purchase-leasebacks. Mortgage bank- 
ers can do this investment job for you. 
We at the Chase have worked with 
mortgage bankers closely and we know 
their field and we know them. Mort- 
gage bankers are unexcelled in per- 
sonnel and in good management.” 


With the same general proposition 


before him — “Acquisition and Hold- 
ing of Mortgages from an Investor’s 
Viewpoint” Joseph L. Engleman, 


Director of Mortgage Servicing for 
Mutual Life Insurance Company of 
New York, told the managers that his 
institution was the first to go into 
single debit accounting. 

“We're deep in the mortgage mar- 
ket with more than $800,000,000 of 
loans, our largest single investment. 
And we like mortgages, we like them 
for their yield, for diversification, for 
liquidity and for safety. We do better 
with mortgages. A flat statement as to 
how much better is difficult but our 
experience is that mortgages generally 
will do better, on a yield basis, than 
corporate bonds by from 60 to 100 
basis points. 

“Single debit accounting has been a 
big and important factor with us and 
it has meant doing the same thing 
just as well with fewer people.” 

Today, Engleman told the pension 
managers, an investor going into the 
mortgage market will do so under the 
most favorable circumstances. He'll 
start at minimum cost and the most 
attractive yield.” 

That, then, was some of the sales 
story MBA gave the pension fund 
people. The barrage of questions from 
them showed clearly their active in- 
terest. That this one meeting sold 
many of them on purchasing mort- 
gages was Clearly indicated. There can 
no longer be any doubt—as President 
Bass said not long ago—that the mort- 
gage-pension fund development has 
begun to “snowball.” 
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1. Inland Mortgage Corporation originates and brokers VA, 
FHA, and Conventional mortgages. 


2. Availability—over 20 states. 


3. Inland mortgages are owned by nearly 300 financial 
institutions. 


4. Wide range of investments available—one mortgage 
or hundreds. 


5. Immediate or deferred delivery. 


6. Fast processing, using latest IBM equipment. 


Our services are available to individuals or mortgage brokers, and 
to mortgage, financial, investment, insurance, or banking firms. 


Contact us today. Call, wire, or write J. J. Flynn, Executive Vice 
President, Inland Mortgage Corporation, 501 So. College St., Piqua, 
Ohio. Telephone PRospect 38-7550. 


Inland Mortgage Corporation 


PIQUA, OHIO 
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The Commissioner 


and the Job He Did 


ee E INTEND,” said FHA Com- 

ee en Julian Harris Zim- 
merman earlier this year in speak- 
ing of the various programs of his 
agency, “to strip away all possible red 


tape consistent with sound practice.” 


Che assertion wasn’t quite accurate; 


what the Commissioner was talking 


about had already gone considerably 
beyond the intention stage—he was 
stripping away red tape and fast. 
But doing so consistent with sound 


practice was characteristic of him and 
the way he operated FHA since he 
took 


back in January 1959 


over the Commissioner’s chair 
Zimmerman is 
a man who likes to get things done 
He’s impatient of delay, hates to see 
any job slowed because of unnecessary 
procedure. His idea of doing anything 
is to think it through clearly, then get 
it done as quickly and as efficiently as 
possible. Thus, for nearly two years 
these Zimmerman ideas have been an 
integral and important part of FHA. 
Chey account for the fact that in one 


FHA office 


country 


after another over the 


one hears less about slow 
processing time and more about FHA 


doing a better and better job——all with 


about the same staff 


Zimmerman has been, in many re- 
FHA 


because he did not have an extensive 


spects, unique in principally 


housing before he 
Before 


was general counsel 


background in 


joined the agency becoming 
commissioner, he 


of HHFA for 


was assistant counsel before that. He 


a year and a half, and 


While his tenure of office was 


rather brief, the departing head 


of FHA established a record of 


substantial achievements. 


only hit Washington in 1957, coming 
Wichita 
firm 
But, for 
ground to 
FHA 


demanding job requiring an unbe- 


from where he was with a 


law 
a back- 


Commissioner of 


a man with such 
become 
certainly a most complex and 
lievable amount of knowledge about 
many complicated matters in less 
than four years is a good testimonial. 
For FHA is big, a billion dollar op- 
eration hiring around 6,000 people 
and spending about $50 million each 
Impressive as the figures are, 
they reflect the 
FHA and the force it exerts. They are 
no measure of its vast operations alf- 


year. 


don’t influence of 


fecting, as they do, two of the nation’s 


largest and most vital industries and 
the lives of thousands of 
If FHA has been 


well 


touching 


families as seems 


pretty agreed the best. the 


most efficient and most successful of 


the Federal agencies created in the 


past quarter century, then certainly a 


good share of the credit can be given 


to the management it has had. And 
the management has been good. FHA 
has been lucky in having able and 
competent men to head it from the 


beginning. It’s had a set-back or two 
along the way, none of which was the 
result of bad management: and the 


that FHA 


them with complete success is further 


fact was able to weather 


evidence of the inherent stability of 
FHA’s conception, its usefulness and 


its perflormance 


The Zimmerman administration of 
FHA has an impressive list of achieve- 
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1959 
ments to its credit. Some are accom- 
plishments of immediate benefit, oth- 
ers are those in which the full effects 
will be felt more in the years to come. 


the pressure was on from any 


While the Commissioner certainly 
considers it a major step forward, he 
might not rate as first his action in 
making it possible for individuals to 
invest in FHA loans. At FHA’s con- 
ception the question was asked: can it 
be done? The conclusion was a quick 
no. From then on speculation in the 
possibility continued. In recent years 
it increased a bit and finally Zimmer- 
man, in a way characteristic of him 
when he gets his teeth into something, 
revolved to find a way and did. It is 
an achievement that will grow with 
the years, an effort that could be 
almost revolutionary in bringing a 
ereater share of investment funds to 
the housing field. Zimmerman himself 
doesn’t expect the move to result in 
a sudden change, nor did MBA which 
has long advocated just such a move; 
but over the years it ought to make a 
great difference, ought to mean a 
very substantial change in the invest- 
ment pattern of mortgage investment. 


And 


bered as the Commissioner who made 


Zimmerman will be remem- 


it possible. 


Second, FHA’s Commissioner 
proved he knew what he was doing in 
the matter of lower down payments. 
the that the 
1959 became law 


From almost minute 
Housing Act of 


the President signed it in September 











number of sources but not from MBA. 
He refused, saying starts were off be- 
cause of scarcity of funds and just to 
cut down payments would do little. 
The pressure mounted but Zimmer- 
man stood firm. The schedule stayed. 
Then in April of this year he did cut 
them when market conditions plainly 
indicated such action would be bene- 
ficial for housing activity. 

Zimmerman has repeatedly shown 
that he believes nothing stands still, 
everything is subject to change—even 
a successful operation such as FHA. 
FHA’s multi-family rental housing 
program has been through various 
periods of ups and downs. In June of 
this year Zimmerman did something 
to it that may—undoubtedly will— 
have a great bearing on its future. 
What he did was extend the 207 pro- 
gram to include areas never before 
possible, areas in the central core sec- 
tions of metropolitan centers. There 
again he was moving with the times 
or rather ahead of them. Previously 
207 was primarily available for fam- 
ilies with children; now that isn’t re- 
quired and 207 housing can and will 
be built in the very centers of our 
great cities because it has been estab- 
lished that a growing number of peo- 
ple want that kind of housing. Also, 
it will prove a great benefit in the 
vast job of urban rehabilitation and 
preservation of cities. Within a month 
of this action, 800 units of this kind 
of 207 housing were under construc- 
tion in Chicago and another 1000 
units will be soon. 


Zimmerman showed plainly during 
his administration that courage is 
something that’s second nature to him. 
Higher interest rates never have been 
embraced with affection by Congress. 
Certainly Congress has in the past 
talked enough and acted enough to 
hold them down to uneconomic levels. 
But when Zimmerman saw that the 
effective interest rate of 54% per cent 
on FHA 
homes wasn’t going to get the pro- 
gram off the ground, he stepped in 
without hesitation and boosted it by 
half a point. The program got off the 
ground and commitments are being 
made; unless all the 
wrong, there will be plenty more. 


insured loans on nursing 


and signs are 

FHA is a big operation and Zim- 
merman was quick to appreciate just 
how big. As late as ten months ago 


he had set a record of visiting two- 








thirds of its 75 insuring offices and 
since then he may have covered the 
rest. He was in at a time when FHA 
was celebrating its 25th anniversary 
and he made it a point to cover as 
many of them as possible. He re- 
versed the trend and brought the men 
from out in the field to Washington. 
He realizes that FHA has an un- 
usually high caliber staff, that it is an 
invaluable asset and he wanted to pre- 
serve it in every way he could. 

By constant, management training 
during the past few months, each of 
FHA’s 75 insuring office directors and 
their key field personnel has spent a 
minimum of two days with central 
office management. This coordinated 
top management effort has produced 
FHA-wide understanding of FHA’s 
goals and methods, with emphatic at- 
tention to the point of stimulating the 
housing market. FHA is being aggres- 
sive in efforts to instill ever greater 
esprit de corps in its key personnel, to 
educate them fully as to the agency’s 
practical and realistic approaches to 
housing problems. FHA has strength- 
ened its position, not only as a stabiliz- 
ing influence in the housing industry 
but also as a support factor in the 
industry. 

Then, recently, the Commissioner 
turned to another area and the result 
is that the time required between fore- 
closure and the issuance date of 
debentures may be cut from as much 
as the present six months to a three- 
month waiting period. Again he dem- 
onstrated that no sector of the vast 
operation under his direction had not 
come under his close scrutiny. 

Also, to the Commissioner’s credit, 
is his interest in, and the actions he 
had sponsored, in encouraging quality 
construction. In concert with W. Bev- 
erly Mason, Jr., FHA Assistant Com- 
missioner For Technical Standards, 
new instructions regard- 
maintenance and 
operating expenses. (See “How FHA 
Looks at Quality Construction” by 
Mr. Mason, The Mortgage Banker, 
August 1960). 


As Mr. Mason described it: 


were issued 


ing estimation of 


“These estimates are used in our 
mortgage credit analysis wherein we 
relate the purchaser’s income to the 
total housing expense made up of debt 
service, and main- 
tenance and operating expenses. We 


are now requiring Insuring Offices to 


taxes, insurance, 


make more precise estimates of main- 
tenance and operating expenses in the 
knowledge that use of materials which 
are relatively maintenance free and 
that installation of equipment which 
is relatively more economical to op- 
will reduce total housing ex- 
pense. This in turn will make it pos- 
sible to qualify more purchasers within 
a given price range and thus stimulate 
production. 


erate 


“We are using this principle in an- 
other way in the higher priced homes. 
In the preliminary consideration of 
new construction projects initial costs 
of alternative materials and equip- 
ment are compared and the differ- 
ences weighed against possible savings 
and operating 


in maintenance ex- 


penses. 


“In many cases such comparison 
will show that the increase in mort- 
gage money necessary to finance the 
extra cost of maintenance saving ma- 
terials and more efficient equipment 
will involve additional debt service 
which is only a fraction of the saving 
in maintenance cost and operating ex- 
pense. We then advise the builder to 
include not only the more economical 
materials and equipment but also ad- 
ditional betterments in construction 
and facilities, pointing out that al- 
though a higher mortgage will be re- 
quired, the additional amount can be 
carried by the home owner with the 
savings in housing expense. In this 
way the home owner gets more house 
at the same housing expense and the 
lender gets better mortgage security.” 


The list of achievements could be 
extended, to include things which the 
Commissioner did in his rather brief 
period of service. A Builders Advisory 
Committee was set up earlier this year 
for frank and open discussion between 
FHA and builders and some worth 
while results have come out of it. 


He instituted grade marking of 
board and framing lumber used in 
housing built under FHA and it went 
into effect—not without, it 
added, a bit of demurring here and 
there. In July 1959, the new minimum 
property standards were to become 
effective after years of effort on FHA 
part. A lot of commotion was stirred 
up to hold them off for a while but 
he stood fast and they became effec- 
tive. When he’s convinced he’s right, 
he sticks by his convictions. 


can be 
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People : 


Gordon L. Pattison, who has been 
director of residential financing with 
the Bank of Hawaii in Honolulu, has 
been named vice president with over- 
all supervision of the institution’s 
mortgage activities. Before joining 
the Bank, he was vice president and 
western manager of J. Maxwell 
Pringle & Company, Inc. and his ear- 
lier experience was with FNMA and 
the mortgage department of Pacific 


Mutual Life 


Walter R. Clark, formerly general 
manager of Pacific Mutual Life’s Los 
Angeles office, has become associated 
with Security-First National Bank of 
Los Angeles as vice president-real es- 


tate loans 


Aubrey M. Costa, president, South- 
ern Trust & Mortgage Company of 
Dallas and past president of MBA, 
went to the Dallas airport to check 
in for a flight but, to his surprise, 
found himself the 20 millionth pas- 
senger on Braniff International Air- 
ways. Charles E. Beard, Braniff presi- 
dent, was there with greetings and 
gifts including a travel bag, desk 
lighter and replica of the Boeing 707 
Jet. The newspaper, TV and other 


media reported the event in Dallas 


‘ 
- 
ie 


Alaska Title Guaranty Company 
has been organized and opened in 
Anchorage, Alaska. It is a partially- 
owned subsidiary of Washington Title 
Insurance Company of Seattle, which 
will re-insure all title risks in excess 
of $5,000. Charles W. Barnes of 
Anchorage is president and Harold 
Q. Lightle is general manager. The 








: Events 
: Places : 


Company plans to open a Juneau of- 
fice shortly. 


Kassler & Co., Denver, have op- 
ened a branch in Cheyenne, Wyom- 
ing, headed by Oakley Hewitt. 


[wo new trustees, Kenneth J. Mor- 
ford and James M. Ryan, have been 
elected to the board of trustees of 
Puget Sound Mutual Savings Bank, 
Seattle. Announcement was made by 
Roy F. Taylor, president. 


K. J. Morford J. M. Ryan 


Morford is president of Burwell 
and Morford, Seattle, and a vice pres- 
ident of MBA. He is also past presi- 
dent of the Seattle MBA, King 
County Insurance Association, and 
Seattle Y.M.C.A. 


Ryan is president of University 
Properties, Inc., a company which 
owns and operates a number of major 
downtown Seattle office buildings. He 
is a member of the board of trustees 
of the Seattle Chamber of Commerce 
and is past president of Seattle 
Building Owners and Managers As- 
sociation. 


Puget Sound Mutual Savings Bank 
is the second largest mutual savings 
bank in the state of Washington with 
assets of over $37 million and a mort- 
gage portfolio of approximately $25 
million. 


Benjamin Levinson, president of 


Franklin Mortgage Corp., Detroit, 
received a framed citation of praise 
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from Amvet national commander 
Harold Bere at the organization’s 
Miami convention. The citation ac- 
knowledged “dynamic leadership in 
the loan guaranty program for Amer- 
ica’s veterans” and expressed thanks 
for aid in furthering the aims of the 
Amvets. Levinson is mortgage and 
housing consultant to the veteran 






, 





group. 


Sidney H. Tinley, Jr., senior vice 
president, Weaver Bros., Inc. of 
Maryland, Baltimore, was elected a 
director of Cen- 
tral Savings Bank 
in that city, it 
was announced by 
Jason W. Stock- 
bridge, president. 

Mr. Tinley be- 
came associated 
with Weaver Bros. 
in 1938 and was 
named senior vice 
president in 
charge of mortgage operations. 

He is a director of the Title Guar- 
antee Company, advisory director of 
Baltimore National Bank and past 
president and director of the Real 
Estate Board of Greater Baltimore. 


S. H. Tinley, Jr. 


Garrett R. Foy has joined Charles 
H. Brandt and Company, Chicago, 
as a mortgage manager. In his new 
position Mr. Foy will be concerned 
with production and investor sales of 
commercial, industrial and residential 
mortgages. He was connected with 
Percy Wilson Mortgage and Finance 
Corporation and recently managed a 
branch office in Park Forest, Ill. for 
Dovenmuehle, Inc. and Draper and 
Kramer, Inc. 


William V. Bergstrom has been 
named mortgage officer for Southern 
Trust and Mortgage Company, Dal- 
las, Aubrey M. Costa, president, an- 
nounced. 


—— 


| 


~- 7 


A native of Idaho and an Air Force 
pilot during World War II, Mr. 
Bergstrom entered the mortgage loan 
business in Dallas eight years 
when he became associated 
American General Investment Corpo- 
ration. He was Dallas branch man- 
ager for the firm when he left to en- 
ter the residential construction field in 
Dallas. 

At Southern Trust, Mr. Bergstrom 
will handle the processing of all types 
of residential mortgage loans, special- 
builders’ ac- 


ago 


with 


izing in large-volume 
counts as well as other new construc- 
tion. 

The idea of a Mortgage Bankers 
Day, inaugurated at Southern Metho- 
dist University, is beginning to take 
hold elsewhere in the country and on 
October 25 a Mortgage Bankers Day 
program is scheduled at the Univer- 
sitv of Miami in Coral Gables, Flor- 
ida. There in a day-long and evening 
program, students will hear the story 
of mortgage banking, what is a mort- 
gage banker, the opportunities in the 
field and other pertinent subjects. In- 


dividual student interviews will be 


arranged and the MBA motion pic-. 


ture will be shown. At the evening 
session there will be an open meeting 
to which the public will be invited 
and where such subjects as Guidance 
in Home Buying, The Mortgage Mar- 
ket and What the Mortgage Banker 
Can Do For You will be discussed. 
MBA members taking part include 
William A. Martin, executive vice 
president, Federal Title and Insur- 
ance Corporation, Miami Beach; J. I. 
Kislak, president, J. I. Kislak Mort- 
gage Corporation of Florida, Miami; 
Frank G. Dezell, president, South- 
eastern Mortgage Company, Miami; 
RK. C. Houser, president, Florida Bond 
and Mortgage Company, Miami; D. 
Richard Mead, chairman, D. R. Mead 
& Company, Miami; Bowen Nelson, 
president, Nelson Mortgage Company, 
Miami; S..C. Bluh, president, S. C. 
Bluh Company, Coral Gables; R. B. 
Roberts, III, president, The Keyes 
Mortgage Company, Miami; and L. 
K. Horn and Lon Worth Crow, Jr., 
from the Lon Worth Crow Company, 
Miami. L. O. Kerwood, MBA Di- 
rector of Education Research, 
will represent the Association 
members of the faculty of the School 
of Business Administration of the 
University of Miami, will participate. 


and 
and 


Newell Leslie ls Named New Orleans MBA Head 


Newell M. vice 
W. B. Leedy & Company, 
elected president of the 
Bankers Association Greate 
leans MBA at its annual 
succeeding Waldo Francois, manager, 
mortgage loan department, Pan-Amer- 
ican Life Insurance Co. Also elected 
were Stephen Cefolia, executive vice 
president, First National Mortgage 
Corp., Vice President, and Anthony 
Chimento, vice president, Home Mort- 
gage and Investment Corp., secretary- 


president, 
Inc., was 
Mortgage 
New Or- 
meeting, 


Leslie, 





treasurer. 

Directors named were William W. 
Baltar III, secretary-treasurer, Baltar 
Mortgage Co., Inc.; William Collins, 
manager, mortgage loan department, 
Weil Investment Co.; Waldo Fran- 
cois; Louis M. Jones, president, Eagle 
Mortgage Corp.; Roy vice 
president, Standard Mortgage Corp.; 
and Claude Meyer, vice president, 
Delta Mortgage Corp. 

Above, Messrs. Cefolia, Leslie and 
Chimento. 


Lassus, 





Mississippi 


offer many 


are invited to make inquiry. 


516 East Capitol St. 





. . . Our business is originating and servicing FHA, VA and Con- 
ventional loans for Life Insurance Companies, Savings Banks and Pension 
Funds. Firms contemplating mortgage loan investments in Mississippi 


LOOK SOUTH .. . for these advantages: 
1. Immediate or deferred delivery 
2. Availability throughout Mississippi 
3. Fast processing using IBM equipment 
35 years continued progress under same management. 
WRITE OR PHONE 


REID -McGEE & CO. 


J. W. Hardin, President 
Phone FL 5-7451 
“Our Growth a Reward For Service" 


Mortgages 


advantages! 


Jackson, Mississippi 
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['wo days later a simila 
will be held at Upsala College at 
East Orange, N. J. and in March, 
1951 there will be a Mortgage Bank- 
ers day at the Florida 


in Gainesville. Others are in the plan- 


program 


University of 


ning stage. 
M BA’s 


continuing educational program to in- 


[hese events are part of 


terest more young people in mortgage 
banking and to scientifically explain 
for them the possibilities of a career 


in that field. 


Ronald D. Schultz, formerly associ- 


ated with Travelers Insurance Com- 


pany, has been named commercial 


loan representative for East Bay Mort- 


gage Service, Inc. in Oakland 


Com- 


The Allen Morris Mortgage 


pany has been elected a regula 
member of. the Mortgage Bankers 
Association of Greater Miami. The 


Drummon-Blow Title Corporation has 
been elected an associate member of 


that organization 


William D. Galbreath, president of 
Percy Galbreath & Son, Inc., has been 
elected president of the Memphis 
MBA; W. Hamilton Symthe, Jr., vice 
president of National Mortgage Com- 
pany was elected vice president and 
William O. Roark, vice president ol 
Dobson-Smith Company, was elected 
secretary-treasurer. Directors named 
were Frank Jones, assistant secretary, 
and Smith 
Marx & 


Joyner-Heard Company 
Schippers, vice president, 


Bensdorf, Inc 


and uni- 


More 


versities 


and more colleges 
courses in 
total of 


reached 


are inaugurating 


mortgage banking and _ the 


them over the country has 


impressive proportions. A recent one 
is that being offered at Southeastern 
Washington, D. C. in 


the school’s department of real estate 


University in 


It’s a 17-weeks course for which two 
college credits are awarded and these 
may be applied toward a degree of 
Bachelor of 
Che text used in the course is “Mort- 


Banking” by Cher- 
rington and sponsored by MBA, 


Business Administration. 


vage Pease and 


A team of experts, headed by S. C. 
“Niel” Bluh, president of S. C. Bluh 
Company, Coral Gables, has been in- 
vited by the government of Guate- 
mala to set up an 
FHA-type mort- 


insurance 


gage 


program for that 
country. This is 
the first time a 
Latin American 


government has 
requested the as- 
sistance of the 
United States for 
the pur- 


pose 


S. C. “Niel” Bluh 


express 
FHA-type 


of establishing an 
mortgage program. 


Cuba has been operating success- 
fully a similar mortgage insurance pro- 
gram for the past six years. This was 
part of the United States 
ment’s extension of the Point IV Pro- 
gram to Latin America. 


Govern- 


Home most Latin 
American countries,” said Mr. Bluh, 
“is rather difficult for the masses. Ex- 


cept for a government subsidized ‘self- 


ownership in 


help’ program, where the home buyer 
vives 20 hours a week of his labor on 
his home, a 24- 
month mortgage is the maximum 
available to a Guatemalian buyer un- 


the construction of 


der present arrangements. 


“In order for him to qualify for 


this short-term mortgage loan, he 


must have saved up at least 50 pet 
cent of the purchase price. Very few 


are in a position to do so.” 

The 
market and conditions in Guatemala 
this 


necessary 


team will study the housing 
return to 
the 


Guatemalian 


their country 


and on 


will recommend legis- 


lation to the President 
and their Congress to set up the 


FHA-type program for that country. 











CONTROLLER 


Outstanding midwest real _ estate 
mortgage loan firm needs man to 
grow quickly into complete supervi- 
sion internal operations; age 38 to 
t5. Should be graduate Commerce 
and Finance, specialist in account- 
ing; must be in position to install 
most modern accounting equipment, 
have mortgage loan experience and 
be capable of growing into complete 
management of firm servicing hun- 
dred million. Write in confidence 
giving complete details on education, 
experience and family. Box 688. 
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AND BUSINESS 
In answering advertisements in this column, 
address letters to box number shown in care of 
The Mortgage Banker, 111 West Washington 
Street, Chicago 2, Illinois. 











Young, married bank Mortgage Depart- 
ment Head seeks greater opportunity in 
charge of mortgage operation. Prefers 
Midwest. Completely experienced, mort- 
gage sales, conventional, large commercial, 


FHA, VA, FNMA, construction loans. 
Good production, administrative record. 
Substantial education, active in commu- 


nity. Resume available. Write Box 683. 
MORTGAGE EXECUTIVE 

Fast growing Middle Western, multi-state 
mortgage company with branch offices and 
over $125,000,000 in servicing needs ex- 
perienced man to run its residential loan 
division. Will be very selective as this is 
position of high responsibility. If you wish 
to grow, have a record of proven perform- 
ance, are prepared to efficiently produce a 
$24 to $30,000,000 annual volume and 
can satisfactorily represent us to over 50 
of the finest investors of various types, we 
are interested in you. Age preference be- 
tween 38 and 45. All replies in strictest 
confidence. Provide fully detailed creden- 
tials to Box 684. 


Wanted to purchase —a small mortgage 
company with servicing between ten and 
twenty million. Prefer integrated company 
handling insurance and real estate as well 
as mortgage originations. Reply to Box 685 
Experienced commercial mortgage loan 
man seeking position in far west or south- 
west. Under 40, good educational back- 
ground, M.A.I., over twelve years actual 
experience commercial loan business. Last 
four years, Regional Supervisor large in- 
surance company, developing, submitting 
and appraising commercial loans. Desires 
position with insurance company or ag- 


gressive mortgage company in location 
specified. Available November Ist. Reply 
Box 686. 


MORTGAGE ORIGINATOR 


Large Midwestern mortgage banking firm 
seeking a qualified commercial mortgage 
originator. We prefer man with experience 
in originating and preparing submissions 
on income producing properties. Compen- 
sation negotiable. Please include complete 
résumé with initial reply. All inquiries held 
in strict confidence. Reply to Box 687. 


LS SPST 
———————————— 
MORTGAGE MANAGER 
Full charge of complete Mortgage 
Department of well established Bal- 
I] timore mortgage banking and real 
estate firm. Must be experienced 
producer in commercial as well as 
| residential loans and have experience 
representing major life companies, 
and New York savings banks. Top 
salary, plus top bonus opportunities 
with a firm with unlimited growth 
possibilities, that is well established 
and well respected in mortgage bank- 
ing and real estate circles in its area. 

Please write Box 681. 




















LL TT 


MINNESOTA TITLE means 
TRAINED PERSONNEL* 


*Thorough training is necessary to keep pace 
with the demands of the ever-changing title 
business. Here at Minnesota Title we know 
that our investments in training pay dividends 
for our customers. 

Our training program develops personnel well- 
equipped to handle intricate title matters. We 
are qualified, for example, to solve the title 
problem that may be confronting you right 
now. 

To discover how we can serve you, simply call 
your nearby Minnesota Title agent or write 
our Minneapolis office. Put our trained staff to 
work for you. 


R. J. Garwood, Vice President, conducts a training session. 


Jmez Jnsuranca Company 
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since 1861... 


there's one way we haven't changed 


Our first century in the title insurance business 
has been marked by many advances, improvements 
and expansions. But Kansas City Title Insurance Com- 
pany is still “horse-and-buggy” in one respect: sincere, 
friendly, fast service for every client. 


With Kansas City Title Insurance, your mort- 
gage transfers are speeded up because your customers 
get guaranteed security against title losses due to 
prior title defects. 


Want improved mortgage marketability? Call in 
a Kansas City Title agent today. 


Licensed in the following states: 
Alabama, Arkansas, Colorado, Delaware, 
Florida, Georgia, Indiana, Kansas, Louisi- 
ana, Maryland, Mississippi, Missouri, 
Montana, ‘Nebraska, Nevada, N. Caro- 
lina, Ohio, S. Carolina, Tennessee, 
Texas, Utah, Virginia, Wisconsin, Wyo- 
ming, and the District of Columbia. 


Branch Offices: 

Baltimore, Maryland, 210 N. Calvert St. 

Little Rock, Arkansas, 214 Louisiana St. 

Nashville, Tennessee, S.W. Corner 3rd & 
Union St. 

Jackson, Miss., 201 Medical Bidg., 518 
E. Capitol St. 

Denver, Colo., 407 Columbine Bidg., 
1845 Sherman St. 

Greensboro, N. C., 317-18 Southeastern 
Building. 

Directory of Agencies furnished on request. 
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Capital, Surplus and Reserves Exceed $6,000,000.00 925 Walnut, Kansas City 6, Missouri 





